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Rules for National Show 
Exhibits Are Revised to 
Increase Show Interest 


Dynamic Displays to pay eye Processes of Manufac-| 
ture of Cars and Essential 
_ Equipment _ 


New York, Oct. 12.—Automotive ‘Daily News some days 
of the extraordinary efforts that are 
being put forth to make the national automobile shows a 
starting point for revival in the automotive industry. 
effort includes the distribution of more than 500,000 tickets | 


x0 told its readers 


covering trade attendance. 

The show committee is also work- | 
ing in another direction this year | 
and to this end has altered con- 
Siderably the rules regarding ex- 
hibits which have hitherto governed 
the activities of companies showing 
their wares, 

No energy is being spared to re- 
place the static quality of previous 
Shows with something dynamic. 
Every one who makes anything that 
motorists buy is invited to bring it 
to the show in the form of a “pro- 
cess” display. For instance, gasoline 
and oil refiners who do considerably 
more than a billion dollar business 
with the motoring public in products 
that always have been more or less 
mysterious to the buyer will show 
how their wares are made. A dem- 
pnstration of gasoline making al- 
teady is an assured part of the show 
program. Tire manufacturers, too, 


gre going to have 2B seam eee waett 
which will’show 


red and made into tires. 

Another change in the rules that 
will enhance the attractiveness of 
the display of new cars is that which 
will permit the manufacturer to 
Bhow testing operations. It is recog- 
nized that they have a quality that 
will gather and hold an audience. 

The displays will reveal a num- 
ber of improvements in respect to 
Cut-away chassis exhibits which 
have proved so popular in both na- 
tional and local shows of recent 
years. The design of these chassis 
qlisplays is such this year as to make 
them much more revelatory of the 
actual operation of the car and its 
multitudinous parts. 

Moreover, a limitation on the ar- 
rangement of such exhibits that ex- 
isted in previous shows now has 
been removed. Heretofore, they 
have been kept fairly close to the 
floor. The new rules permit .them 
to be raised 18 inches from it, which 
means that any show-goer who 
wants to lie down on a clean, soft 


(Continued on Page 10) 


HUPP ELECTS 
NEW DIRECTORS 


Detroit, Oct. 12.—Announcement 
is made by the Hupp Motor Car 
Jorporation that its stockholders 
meeting elected as directors for 
three year terms Charles D, Hast- 
ings, Dubois Young and John W. 
Piatten. 

Later 
the 


board meetings re-elected 
present officers and _ three 
directors to fill vacancies, A. J. 
Brosseau, Ellery W. Mann and 
Frank E. Smith. 

Platten, a long term director and 
a prominent railroad executive, is 
new on the board. Also serving on 
the board for the first time are the 
ones chosen to fill the vacancies. 

Brosseau is president of Mack 
Truc’, Mann is president of Zonite 
and Smith is head of the company 
making the Electrolux refrigerator. 
The four retiring directors are J. 
Walter Drake, R. C. Schaffner, H. 
J. Halle and J, J. Moriarity 
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NEW YORK, 


‘CAR NOT FORFEITED | 
[IN LIQUOR SEIZURE 
CASE IN THE D. C. 


Washington, Oct. 12.—The Su- 
preme Court of the United States, on 
October 10, refused to review a deci- 
| sion of the Court of Appeals of the | 
| District of Columbia, 


| question of whether a vehicle seized | 
{by prohibition agents and found to 


FACTORY EMPLOYMENT. 
IN NEW YORK GAINS sents aes at 
IN AUGUST T0 SEPT. vised Statutes (26 U. S. C. 1181), 


| when no arrest was made, and the 
| owner of the car, intervenor, was | 
Albany, N. Y., Oct. 12.—New York | without knowledge of any intended | 
State factory employment rose 6.5, unlawful use of the car. y | 

“ |} The case, No. 122, one Buick se- | 
per cent. during the August to Sep- ;dan, etc., Hertz Drive-Ur-self Sta- | 
tember period, according to a state-| tions, Inc., intervenor, vs. United 
ment issued today by Industrial | states, was decided in favor of the 
Commissioner Frances Perkins. The | intervenor by the trial court, which 
gain, she said, continued the im-|heid the automobile was not for- 
provement begun during the July to/ feitable under 3450 R. S., but only 
August period and brought the to-| nder section 26 of the national | 
tal number of persons employed back | 
to about the May level. 


prohibition act. The Court of Ap- 
Total factory pay rolls also con- 


This 








involving the 


(Continucd on Page 7) 


tinued to increase, being higher | 
a the August figures by 9.3 per | NASH MOTOR CO. 


The normal seasonal movement 
for the period is a gain of approxi- 
mately 24% per cent. in employment 
and an increase of about 3% per 
cent. in total wage payments. Re- 
turns from 1,571 representative New 


DECLARES DIVIDEND 


Kenosha, Wis., Oct. 12.—At a di- 
rectors’ meeting of the Nash Motor 
Company held at the offices of the 
company, a dividend of 25 cents per 
share was declared payable Novem- | 
ber 1 to stockholders of record at 
the close of business October 20. 

The balance sheet at the end of 
the third quarter of the fiscal year, 
comprising the months of June, 
July and August, was presented 
showing cash and government se- 
curities in the company’s treasury 
amounting to $32,935,082.52. 

The third quarter earnings, after 
deducting all expenses of manufac- 
turing, selling and administration, 
and providing for depreciation and 
both state and Federal taxes, 
amounted to $183,980.56. 

The balance sheet presented, dis- 
closing the figures at the end of 
the third quarter, brought out the 
fact that the inventories of the 
company, including raw material, 
work in process, and finished prod- 


(Continued on 


COMMERCE DEPARTMENT 
WARNS EXPORTERS TO 
PAY PATENT TAXES 


Washington, Oct. 12—The Depart- 
ment of Commerce today issued a 
warning to manufacturers exporting 
abroad who have obtained patent 
grants of inventions and industrial 
processes to be especially careful to 
see that their patent taxes are paid 
when they become due. Failure to 
pay may result in the patent becom- 
ing invalidated or a penalty of ad- 
ditional levy. Moreover, in those 
countries where taxes are. payable on 
trade marks, care should be exer- 
cised to see that these are paid} 
within the prescribed period. | 


Page 2) 
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Federal Announces New 
House-to-House Delivery 


Detroit, Oct. 12. — The Federal 
Motor Truck Company today an- 
nounced a new drop frame model 
especially designed for house-to- 
house delivery. Chassis and body 
are built by Federal as a complete 
transportation unit. Two wheel- 
bases are available — 108 and 120 
inches. 

One of the features of this new 
Federal unit is an interesting pedal 
control. At the right of the regular 
clutch pedal is a combination brake 
and clutch pedal. To stop, the driver 
steps on this pedal, which is actu- 
ated by a vacuum booster and ac- 
complishes the following: 

(1) Throws out the clutch. 

(2) Applies the brakes and locks 
them in position. 

(3) Throttles the engine to an 


idling speed by means of an auto- 
matic engine speed regulator at- 
tached to the clutch pedal. 

To start, the driver releases the 
clutch-brake pedal, after shifting 
gears for starting, and this performs 
the following functions: 

(1) Releases the brakes. 

(2) Throws in the clutch. 

(3) Opens throttle to the original 
setting of the hand accelerator, 
which automatically speeds up the 
engine. 

The power plant is a four-cyl- 
inder unit. The intake manifold is 
designed for the long idling speeds, 
numerous stops and starts, and the 
comparatively slow operating speeds 
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THURSDAY, 


Sales Executives See 1932 
Output of 1,400, 000 to 1,450,000 


| production in the 
| sales 
interesting factor in the year’s business. 
enough to talk about what they think it is going to be, but 
on interviewers. 
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at About 


200,000 Vehicle Units; 1933 to 
_ Show Uplift 


Detroit, Oct. 


executives have their 


unanimously put the “hush” 


what they figure, but refuse wi 


BUS PETITION FROM 
RHODE ISLAND DENIED 


BY U. S. SUPREME COURT 


| putting the 1932 output at 1,500,000 
| vehicles. 


Washington, Oct. 12.—The Su- 


preme Court of the United States | 
|has denied the petition of Roy C. 


Farnum asking the highest court's 
review of a lower court decision in- 
volving the question whether 


mission's regulation of an interstate 
bus operator's facilities in Newport, 
I., was unfair, discriminatory, 
and a burden on interstate com- 
merce as contended by petitioner. 
The commission granted petition- 
er’s application to operate a bus 
line between Boston, Mass., and 
Newport, but denied him the right 
to establish a terminal in a certain 
section of Newport, on the ground 
of traffic congestion. At the same 
time, however, petitioner stated, the 
commission permitted another car- 


jrier to have its terminal and route 


almost wholly within the area from 
which the petitioner was excluded. 

In asking the Supreme Court for 
a review of the case, No. 70, Far- 
num v. Public Utilities Commission 
of Rhode Island, pettioner argued 
that the commission’s action was 
void because it amounted to an un- 


lawful regulation of interstate com- | 


petition by a state. 

Respondent, in its brief opposing 
the petition, contended the question 
involved was one of fact, not law, 
and that its action was motivated 
by a desire to prevent traffic con- 
gestion in the business center of the 


city. 

The State Supreme Court sus- 
tained the commission's. order. 
(52 R. I. 128; 158 Atl. 713.) 


ACKERMAN NAMED 
GEN. SALES MANAGER 
OF REX WATSON CORP. 


Canastota, N. Y., Oct. 12.—R. H. 
Imhofe, president of the Rex-Wat- 
a Corporation, announced today 


the | 
Rhode Island Public Utilities Com- | 


| 
Commerce, 


12.—Speculation is rife here 
final quarter of 1932 is likely to be. 
own private estimates of this 








the appointment of S. Earle Acker- | 


man as general sales manager in 
charge of domestic and foreign 
sales. The Rex-Watson Corporation 
are manufacturers of contractors’ 
haulage equipment. 

Mr. Ackerman was general sales 
manager of the Franklin Automo- 
bile Company, Syracuse, N. Y., man- 
ufacturer of the Franklin car, for 
eleven years. He resigned that po- 
sition in 1926 to operate his own 
distributing organization. He dis- 
posed of his interests in 1930. 

He represented the Franklin Com- 
pany -in the National Automobile 
Chamber of Commerce, served as a 
director of the Empire State Auto- 


| motive Merchants Association for 
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as to what 
All 


They are willing 


They tell you 
ith venom to be quoted. 

The first nine months of the year, 
with September estimated by the 
National Automobile Chamber of 
showed a production of 
1,203,262 vehicle units. Some days 
ago Automobile Daily News pub- 
lished an estimate by Ray Prescott, 


This estimate found wide 
acceptance here, but today the sales 
executives of the various manufac- 
turers are inclined to put their fig- 
ure a trifle lower than _ this, 
somewhere between 1,400,000 and 
1,450,060. 

One leading executive showed us 
his estimate, which put the total 
production for the year at 1,400,000 
units. He got this by adding to 
the 1,203,262 vehicles built in the 
first nine months, 60,000 for Octo- 
ber, 44,000 for November and 90,000 
for December. The October and 
November figures he got by using 
the normal percentage decrease for 
those months under the preceding 


(Cc ontinued on Page 7) 


N. S. P. A. DISCUSSES 
RETAIL SELLING BY 
PARTS WHOLESALERS 


Detroit, Oct. 12.—The second of 
a series of four regional jobber con- 
ferences being staged in key cities 
by jobber groups, with the co-opera- 
tion of the National Standard Parts 
Assoication, was held at the Book- 
Cadillac Hotel, Detroit, last week. 
Fifty-six jobber executives and 
twenty manufacturers’ representa- 
tives were on hand from Ohio, In- 
diana, Illinois, Michigan and On- 
tario, Canada, 

On the day’s program as speak- 
ers were: R. A. Paul, Paul Automo- 
tive Parts Company, Lansing, Mich.; 
O. M. Anderson, Northern Automo- 
tive Supply Company, Bay City, 
Mich.; R. G. Patterson, Piston Ser- 
vice Company, Indianapolis, Ind.; 
V. C. Hossellman, Siferd-Hossell- 
man Company, Lina, O.; T. O. 


| Duggan, Thompson Products, Inc., 


Auto 
Mich.; 


Cleveland, O.; T. L. Newel, 
Parts Company, Ana Arbor, 


(Continued on Page 7) 


STUDEBAKER LISTS 
COAST WINNERS 


South Bend, Ind., Oct. 12.—An- 
nouncement of Studebaker dealers 
on the Pacific Coast who were num- 
bered among the winners of the re- 
cent Studebaker “Gold Rtsh” sales 
contest was made today. Salesmen 
in the winning organizations were 
given a bag of gold to split among 
themselvés, and the winning dealers 
were presented with gold watches by 
A. R. Erskine, president of the Stu- 
debaker Corporation. 
the Pacific 








States included — in 
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DECREASE IN MOTOR 
FATALITIES FROM 1931 


IN 86 LARGE CITIES 


Washington, Oct. 12. — The De- 
partment of Commerce announces 
that during the four weeks ended 
October 1, 1932, eighty-six large 
cities in the United States reported 
651 deaths 
dents. This number (651) compares 
with 732 deaths during the four 
weeks ended October 3, 1931. Most 
of these deaths were the result of 
accidents which occurred within the 
corporate limits of the city, although 
some accidents occurred outside of 
the city limits. 

For comparison, the number of 
deaths due to automobile accidents 
within city limits is desirable. Such 
figures are available for the four- 
week period ended October 1, 1932, 
and for the corresponding four-week 
period of 1931 for all of the eighty- 
six cities. the four-week figure in 
1932 being 524. as contrasted with 
563 for the corresponding four weeks 
in 1931 

Considering by four-week periods 
since January, 1929. total deaths 
from automobile accidents, whether 
within the city limits or outside, the 
lowest total (482) appears for the 
four-week period ended February 
23, 1929. and the highest (876) for 
the four-week period ended Janu- 
ary 23, 1932. 


AUTOMOTIVE STEEL 
BUYING STILL LIGHT 


Youngstown, O., Oct. 12.—Plants 
manufacturing flat steels for the 
automobile manufacturers, canners 
and miscellaneous industries con- 
tinue to bolster operations i 


Youngstown district steel mills but 
the improvement, particularly in 
automobile steel buying has not 
yet been sharp enough to advance 
ingot production materially. 


= 


Valley trade authorities report 
this week's mill operations, based 
on raw steel output, at slightly 


above 19 per cent. of capacity, the 
rate at which district mills have 
operated during the last two weeks. 


Steel] mil] production apparently has | 


reached a shelf which is not likely 
to be penetrated shortly. Expecta- 
tions of a continued seasonal rise 
have been tempered somewhat, al- 
though a bulge in late October and 
November is considered possible. 
Automobile makers are expected to 
spread work over the winter months 
in some instances, hence strip sheet 
and bar buying from that source 
may hold up fairly well during the 
winter. 


DE SOTO SEPTEMBER 


SHIPMENTS TOP AUGUST 


Detroit, Oct. 12. — The De Soto 
Motor Corporation shipped 1,336 De 
Soto cars in September, an increase 
of 27 per cent. over August and a 
gain of 13 per cent. over September 
ef last year, according to Byron C. 
Foy. president of De Soto Motor 
Corporation. 

This vear's September shipments 
of 1,336 cars compares with 1,053 
for August and 1.183 for September 
of lasi year. 


SAN FRANCISCO SHOW 


DATES ARE ANNOUNCED) the public and gives general Satis- | 


San Francisco, Oct. 12.—The sev- 
enteenth annual] Pacific Automobile 
how wil] be held in the San Fran- 
cisco Civic Auditorium January 7 to 
14 inclusive. 

The show is 
Wahlgreen. and held under the aus- 
pices of the Motor Car Dealers’ As- 
seciation of San Francisco. Address 
all communications to G. A. Wahl- 
gieen, Humboldt Bank Building, San 
Francisco. 


TOOL MAKERS MEET 

Swampscott, Mass., Oct. 12.—More 
than 200 men identified with the 
manufacture of tool-making ma- 
chinery, from al] parts of the coun- 
try, met at the New Ocean House 
here yesterday and today to discuss 
matters in connection with their in- 
dusiry, 


from automobile acci- 


managed by G. A.| 





ALABAMA GOV. SIGNS 
TRUCK CONTROL BILL 








Montgomery, Ala., Oct. 12.— 
Gov. Miller has signed the Tid- 
well truck bill (H. 112), fixing the 
maximum size and speed of mo- 
tor trucks. It is to become ef- 
fective June 6, 1933. 

The measure establishes a max- 
imum weight, with certain ex- 
ceptions, of 20,000 pounds; height, 
12 feet; width, 96 inches; length, 
30 feet without trailer and 40 feet 
with trailer; speed, 20 miles an 
hour within a city and 30 miles 

| an hour outsid. of cities, 


FACTORY EMPLOYMENT 
IN NEW YORK GAINS 
IN AUGUST TO SEPT. 


(Continued from Page 1) 


| York state facteries form the basis 
'for this analysis, it was stated. 
The September improvement ad- 
vanced the New York state factory 
employment index, based on 
1925-1927 average as 100, to 57.8 
(preliminary), as against 54.3 in Au- 


gust, 52.4 in July. and 73.6 a year 
ago. The pay roll index was raised 
| to 44.9 «(preliminary) as against 41.1 
in August, 39.4 in July and 66.5 a 


year ago. 
Increases in number employed 
were evident throughout the en- 


tire list of industries, with all major 
industrial groups, excepting water, 
light and power, showing improve- 
ment. New York city again showed 
greater percentage gains than the 
state as a whole, employment in 
that city rising 8.6 per cent. and pay 
rolls increasing 12.1 per cent. 


ACKERMAN NAMED 
GEN. SALES MANAGER 


OF REX WATSON CORP. 


(Continued from page 1) 


two years, and was president of the | 


| Syracuse Automobile Dealers Asso- 
ciation for one year. 

Mr. Ackerman, when interviewed 
at his residence, 1301 James St., 
| Syracuse, N. Y.. today, stated that 
the Rex-Watson Corporation were 
now in production on a new Watson 
“tractor hitch,” patented bottom- 
dumping wagon, mounted on Good- 


{rich zero pressure tires, which had | 


been designed by Rex-Watson engi- 
|neers to meet the growing trend 
|toward lighter, speedier, less expen- 
isive and more flexible contractors’ 
haulage equipment. 


NASH MOTOR CO. 
DECLARES DIVIDEND 


(Continued from Page 1) 


| uct, amounted to less than $500,000 
| While it is a fact that the volume of 
| business during the quarter was very 
'small, the inventory 


| tions and places the company in-a 


very favorable position for the! 
| future. 

While the sales of the company’s 
product were smail during the 
| third quarter, nevertheless, the 


| product seems to continue to meet 
|with very favorable comment from 


| faction to those who purchase, 


‘PERFECT CIRCLE CO. 
| REPORTS SALES GAIN 


Hagerstewn, Ind., Oct. 12.—The 
| Perfect Circle Co. reports that sales 
'of its piston rings in Canada for 
|}the month of August showed a 10 
|} per cent. gain over the same month 
| jast year, and were the largest for 
| that month in the history of the 
| company. Sales for the 
|months ended August 31, also set a 


|new all-time record with a gain of | 


113 per cent. over the same period 
in 1931. 


CLASSIFIED ADVERTISC WENTS 


IN THE AUTOMOTIVE DAILY 


NEWS BRING RESULITS 








the | 


. seems to be! 
| well in keeping with present opera- | 


eight | 


| FINANCIAL NEWS 


| FAILURES 

New York, Oct. 12.—Dun’'s Insol- 
|vency Index for the first week of 
| October has dropped to the lowest 
figure in the past year. The latest 
Insolvency Index was 124.4, against 
132.1 for September and 156.8 for the 
year 1932 to date. The comparison 
with a year ago shows a notable 
change this week. Dun’s Insolvency 
Index a year ago advanced to 140.9 
'from 114.0 for September, while for 
;}the vear 1931 from January to Oc- 
|tober it was 136.0. 
| Poorest showing during the cur- 
rent year was in the first three 
|}months when the index stood at 
| 172.8. the highest for any corres- 
ponding period ever recorded. For 





September and the first week of Oc- | 
has been a) 


tober, however, there 
marked reduction. 


| TEXAS OIL 
| Austin, Tex., Oct. 
Railroad Commission today issued 
orders reducing the oil allowables 
for Texas effective October 15, to 
117,000 barrels under the state pro- 
duction for October 1. 

Production in the East Texas fieid 


barrels. The new per well allowable 


in East Texas will be forty barrels | 


a well. 

| Under the new schedule the total 
{allowable production in all Texas 
| fields will be 747,898. This will not 
}include marginal ‘well production, 
however. 

The Sun Oil Company announced 
here today its posting of a new price 
of $1.10 a barrel 
crude oil—an increase of 12 cents a 
barrel—and a price increase of 10 
cents a barre] for Gulf Coast crude 
effective next Saturday. The an- 
nouncement followed closely the 
Texas Railroad Commission's action. 


| RUBBER 

New York, Oct. 12.—Dealers’ stocks 
of rubber in the Far East amounted 
to 23,622 tons at the end of Septem- 
ber, compared with 23,678 tons at 
the end of August. the Rubber Ex- 
change was advised yesterday. 
| Stocks totaled 38,411 tons at the 
close of September, 1931. 


ZINC 

New York, Oct. 12.—Sales of tri- 
state zine concentrates last week 
came to 2,220 short tons with the 
price at $18, down $1 a ton from the 
preceding week. Production for the 
week was 2,100 tons and shipments 
5,700 tons, making stocks of sold and 
unsold zine concentrates in the tri- 
state field 65,100 tons. 


STEEL 
New York, Oct. 12.—A gain of 15,- 


495 tons in its unfilled orders Was | 


|reported yesterday by the United 
States Steel Corporation. The total 
on September 30 was 1,985,090 tons 
compared with 1,969,595 tons at the 
close of August. 

The July 31 figure of 1,966,302 
tons was the record low. 





COURT APPROVES SALE 
OF FISK TIRE FABRIC 


Springfield, Mass., Oct. 
| proval by Judge James A. Lowell 
in Federal Court at Boston of a 
petition by the rectivers of the Fisk 
Rubber Company for permission to 
purchase the plant of the Fisk Tire 
‘Fabric Company in New Bedford 
was taken as an indication here 
that the court is confident that a 


| reorganization of the former com- 
|/pany is going through. It has been 
known here for the last several 
days that the Fisk reorganization 
committee has almost enough sup- 
port to proceed with its plan. 

The fabric company, a subsidiary 
of the Fisk Rubber Company, en- 
tered receivership at the time of the 
parent company. It supplies the 


12.—Ap- 


, Chicopee Falls plant with fabric for | 


tke manufacture of tires. 

The petition the court approved 
| would permit the receivers, Charles 
| A. Dana and John B. Pierce, to buy 
|the fabric company for approxi- 
;mately $300,000 above credits of 
| $158,000, This does not mean that 
the receivers are certain of pur- 


chasing the plant but shows instead | 


that the receivers are authorized 
to purchase the property at no more 
expense to the receivership estate 
than that amount. 


12.—The State 


will be cut to 335,000 barrels dailv, 
trom the present allowable of 375,000 | 


for East Texas) 


SPARKS from DETROIT 

















Fisher Gould Plans 
* ok a 
Old Timers 
ok * * 
John C. Bagley 
x *« * 
Bad Greek or Bum Scotch 
A Hartigan Trio 
* ok * 












Trade-In Your Pens 


Chris Sinsabaugh—Detroit Editor 











bigger and better Fisher Craftsman’s Guild for 1933 
is planned by H. J. C. Henderson, godfather of the 


idea, and allied executives. Two very successful annual 
‘competitions in which more than 350,000 of the vouth of 
America have been enrolled, have convinced Mr. Hender- 
son that, with the World’s Fair at Chicago as the Mecca 
for the kids next year, he should amplify the big affair by 
sweetening the pot in the matter of awards and add a couple 


.of scholarships. 
* * * 


SO IT IS ANNOUNCED that for the third annual com- 
petition six boys, instead of four, will be given $5,000 
scholarships as national winners, and that two of these will 
be reserved for Canadian boys. This raises the Guild awards 
‘to $85,000, surely sufficient to induce the boys to whittle 
'and carve and hammer and bend more energetically for ’33 
than they have in the past on the big job—making miniature 
Napoleonic coaches, made famous as the trademark of Fisher 
Body. 

As before,-.there are no fees or dues in the Guild. Any 
boy who will be 12 years old on or before July 1, 1933, and 
who was not yet 20 by Sept. 2, 1932, is eligible. Competition 
will close at midnight July 1, 1933. 

a x 


THAT FLORIDA READER of ours, E. S. Clavel of 
Wachula, who had a yen to buy the 1909 Cadillac, unearthed 
in a Canadian garage, where it had been in retirement for 
more than twenty years, is about to close the deal for the 
‘old job. He wanted it because, as a kid and making an odd 
penny washing cars, he was entranced by the smooth 
rhythm of the exhaust of the 1909 Cadillac. He's too busy 
now to go after it, but he is planning to pick it up next 
spring. Proof that it pays to advertise in this yere column. 

a * 


e . 
“THAT DURN PIECE you published in the column 
'was copied by Toronto papers and I have received many 
‘letters in consequence about various and sundry relics—if 
| We can call so hallowed an article as the forerunner of our 
'rpesent day automobile a relic.” writes Clavel. ‘One feller 
'in Utiea, N. Y., has an old one-lung Cadillac and I located, 
‘not ten miles from Wachula, a 1901 Oldsmobile with buggy- 
‘type springs, running from the front axle to the rear, with 
'a toy tonneau with the door in the rear, one cylinder and 
| winds up on the side. But the owner, common with his ilk, 
|has a somewhat inflated opinion of the car’s worth. He 
‘thinks the company ought to give him a brand new cne 
' for it.” 


* * *k 

CONTINUING MY BRAGGING about the pulling 

powers of the column, I’m reporting that John C. Bagley, 
‘regional manager for the Studebaker-Pierce-Arrow-Rockne 

Sales Corporation, working out of Kansas City, thinks so 
‘well ef our preview of the Studebaker safety film in the 
‘issue of September 21, that he has reprinted it and sent 
‘the story broadcast to all his distributors and dealers as 
‘evidence of the value of the movie, from the Studebaker 
| viewpoint, as reported by a disinterested observer. 
] ” * ok 
LURED INTO A SPEAKEASY in our neighborhood 
/and with a foot on the brass rail, I was flabbergasted to read 
'a sign on the wall: “Gnikrap Eerf Snortap Ruo Rof.” Not 
| being a Greek scholar, the sign had me going until I looked 
_into.the mirror and read: “Free Parking for Our Patrons.” 
(Now we ask you Chris, what time did you leave that speakeasy or 
| did you write the column in that convivial atmesphere? If the “Greek” 
that Chris read in the mirror reads as he says it does, then we are in @ 
| speakeasy now and, unfortunately, we have reasons for believing that 
| we are not.) 


* * * 

The third Hartigan came off the assembly line last Fri- 
| day. An automobile way of telling you that a third son now 
‘calls Joe Hartigan, head of media for Campbell-Ewald, 
‘father. 

* * * 

Another industry has been nibbling on the trade-in 
| cheese, and we find the fountain pen people are ready to 
make you an allowance on your old pen. We just passed 
the window of a stationary store on Grand Boulevard and 
'lamped the junk pile in the window, a come-on undoubtedly 
| for those who have something to dump in the dealer's lap. 


{ * + * 

GOING BACK TO THE OFFICE from this call, a sign 
‘in front of an insurance agency on Grand Boulevard caug%t 
‘the eye. It said a mouthful: “Cheer up, the darkest hour 


‘Jasts only sixty minutes.” 
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- Retail Salesmen—This Is Your Page 





This department is devoted to the interests of the retail sales divi- 
sion of the industry. Salesmen, this is your department. Automotive 


help you in your work on the firing line. It wants you to pass on 
your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and | 
let us get it ready for publication. Your achievement or your mistake | 
may help another salesmen to make sales or avoid errors that cost 
you commissions. 

Dealers read this page. Give us the benefit of your reactions on 
these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t. 


WHAT ADVERTISING WON'T DO 


Americans can scarcely be accused of not realizing the 
value of advertising. Advertising is our national vice or 
virtue, whichever way you regard it. Our commercial sys- 
tem, with its mass production and its far flung distribution 
would wither in a night if it were not for advertising. It is 
scarcely too much to say that any business in this country 
will stand or fall by the quantity and quality of the advertis- 
ing it will do. — _ 

Tine only axiom for business suc- | John” store into 
cess that we know is “do a better | lishment. 
job than your competitors and tell! If you consistently secure genuine 
th > world about it.” Some peopie {bargains for your customers and let 
get by for a while by telling the 
world with shouts and  bellow- 
ings, even though their product is 
inferior, but that is temporary, not 
permanent development. 

Advertising will do your job, if 
you have built the foundation. Ad- 
vertising will do a job for the au- 
tomobile dealer if ne has the goods. 
{t will do the job for the service de- | 
partment if the foundation of good | 
and economical service is given. | 
However, there are some things that Ix. 
even advertising will not do and | Company. 
these ave pittalls into which the am- | head of improvements. 
bitious merchant may fall. oe 

In the current issue of Patton’s| Formal opening of the Baker Mo- 
Monthly, organ of the Pittsburgin | tor Company, Dodge and Plymouth 
Plate Glass Company, there is an dealers, was held recently. 
article by E. H. Brown on “What |of the new organization are. 
Adveriising Won't Do.” It is just | Baker, president; W. H. 
as important to know what adver-/|ker, vice-president; and Roy 
tising won't do as what it will. Here | Henderson, secretary-treasurer. 
is Mr. Brown's summary: |H. Behles is service manager. 

Advertising is not a patent cure- \Tent is at Broadway and 
all. 
not satisfy him, the best advertising 
in the world will not induce a aaa 
tomer to buy again. Advertising 
wou’t make good the mistakes of 
distribution, it is not a remedy for 
discourtesy, it won’t overcome the 
drawbacks of poor service. | 


} . 


But, if it’s used properly, if the | 
advertised merchandise is of good) TRENTON, N. J. 
quality, if the price is fair, if the! Special features will be introduced 
service is reasonable, advertising will/at the monthly dinner meeting of 
create a demand for the goods. ithe Trenton Automobile Trade As- 

t recall a men’s clothing store! seciation next Friday night, at the 
which had been in business a num- Carteret Club. Plans for the gath- 
ber of years. The store enjoyed an ering were outlined at a luncheon 
unusually good location, practically meeting of the association members 
the best in town, and did a fair/at the Carteret Club. William W 
amount of business despite the han- Weinmann, president of the. associa- 
dicap of no advertising. | tion, presided. John L. Brock, chair- 
nn . eaeeens manager! man ef the entertainment commit- 
of one of the local newspapers con- | is di ; 
vinced this merchant of the merita|"™ " Coney, 7 — 
of advertising. The store’s first ad | 
was a full-page announcement of- 
fering some genuine clothing bar- 
gains. At 2 o'clock that afternoon 
the merchant, with an “I told you 
so” tone in his voice, telephoned the | 
newspaper: 

“My ad hasn’t brought a single 





a quality estab- 


| tising, you may be sure that people 





i 
| 
| 
| 





SAN ANTONIO, TEX. 


Miss Ima Rogers is the new P. B. 
operator at Winerich Motor Sales 


H. W. 


D. 
A. 


located 


pany. 


. . . 

The Eason Motor Company, Aus- 
tin distributor, is conducting an 
auction sale of used cars at its place 
of business, 1201 Navarro, this week. 


> - 





|} The Trenton Super Auto Service 
jannounces the opening of a down- 
town service for Hudson and Essex 
owners in North Willow Street, near 
West State Street. 


v t a 


r 


Daily News wants you to get something from this department that will || But be sure they are real bargains, | 


ithem know about it through adver- | 





This comes under the. 


Officials 


(Bud) Ba- | 


| William I, Burtis, for nearly twenty | 


customer into my Store,” he com- 
plained. 
That newspaper didn’t come off 


| years shop foreman for Gomery- | 


| Schwartz Motor Car Company, has 
| become associated with the Trenton 
| Super Auto Service. 





the press until 3.30! 

The obvious moral is—don’t 
pect too much of advertising. 
won’t do the impossible. At the annual meeting of the 

The merchant who runs an ad in| Springfield Automotive Dealers’ 
the paper and thinks that this act| Association the following officers 
of sagacity will stop the town clock | were elected: President, F. L. San- 
is due for disappointment. Nor will| ford; vice-president, Sterling A. 


ex- 
Tt | 


SPRINGFIELD, MASS. 


the street car company run specials |O'T; treasurer, George E. Adams; | 


to get the customers to his store. | Secretary, Harry W. Stacy. The 


There have been occasions, it is | board of governors consists of the | 


true, when a merchant found it | President, vice-president and treas- 
necessary to call out the police to| urer, also A. E. Center, A, V. Reo- 
protect his show windows from the | Peel, A. E. Medlicott, R. M. Sauers 
crowds. But the wise advertiser and H. W. Young. It was voted to 
won’t count too heavily on this. , hold the annual automobile show 

There are a lot of things that ad- in the Auditorium during the last 
vertising won't do. Most of them are| Week in January. The board of 
things that no form of publicity or | S°¥ermors is im charge of the ex- 


salesmanship will do. Most of them hibit. Fe ees 

are unreasonable or illogical. The| gen; 
: # (ral Motor Sales m ; 

elfects of advertising are never so. lean’ Diance<herew nae —_. 


If you sell quality merchandise Ab Jenkins, well known 
and properly advertise that fact,| griver at its showrooms for a week 
people will eventually believe in you; | in conjunction with the showing of 
will recognize your store as a place! , racing picture 
where they can be assured of qual-|_ . o 
ity. But advertising never 


* on 
has | 


turned and never will turn a “Cheap seven years with the Cadillae deal- 


racing | 


to be depended upon for low prices. 


| whatever class of merchandise you 
| offer, 

If service is Your strong point, let 
advertising tell people about it. 
They will come to know that you de- 
liver in a hurry, that you stand de- 
hind your merchandise, But 
advertise service unless you 
have service to offer 

Briefly, advertise the features of 
your store or your goods in which 
|} people are interested You'll get 
| results. 

But advertising doesn’t work like 
dynamite. It won't make you a 
millionaire in one loud bang, It 
properly done, it will increase your 
business slowly and steadily. If you 
stick to it, 


really 


your business and pay its own way 
as it does it. 

One of the peculiarities of ad- 
; vertising is that the longer one ad- 
vertises the more effective the ad- 
vertising becomes—what is called 
the cumulative effect. 


not already advertising, a good tiie | 


ito start is right now. Commence 
building up some senority of your 
own, 








Dealer Activities 





—s—~ 





|ership in this city, has become as- 
| sociated with the Springfield branch 
| of the Packard Motor Car Company 


'of New York. 
. 


Springfield Chevrolet dealers re- 
port a 10 per cent. increase in the 
sale of new cars and trucks the first 
ten days of September over the 
same period in August. 
. . @ 


* * 


| SEATTLE, WASH. 


Captain Guy Street, with the sales 


The | force of Franklin Seattle Company, | wijliys-o 


| accompanied by Mrs, Street, started 


If the merchandise itself does |Tenth in the building formerly oc- | last week on a tour of the country, | 
cupied by Murray Motor Sales Com-/| which will terminate next March. | ;-Touring. r-Roadster. Where no distinguishing mark follows the price 


| He will visit nearly every state, The 
| Swift Sisters, who have developed 
|a big business in gold teat, will ac- 
| company. “ S 

R. E. Farnham of Safety Free 
Wheeling Co. is back from Butte and 
other Montana cities. He reports 
business there showing some prom- 
ise, but still quiet. He also says that 
| Montana has been improving its 
| highways a great deal and the roads 
|may be classed as very good. This 
lis an aid to Seattle and Washing- 
|ton, as tourists will not avoid the 


'Northern route, if the Montana 
roads are better. 
. > . 
The Truck-a-Month club of the 
'Chevrolet organization, held _ its 


meeting in Portland, Ore., last Sat- 
urday, with the lucky members tak- 
|ing in the Washington-Oregon foot- 
ball game. M. D. MeDonald of 
| Davies & Kurz, was the representa- 
| tive from the Seattle dealership who 
| was eligible, and who attended. 


* + * 
NEWARK, N. J. 
, Bert Lewis, president of the L. & 
|W. Knight Sales Company, Willys 
|}and Willys-Knight distributors, with 
| headquarters at 94 Central Ave., East 
| Orange, declares that business skies 
|are clearing as he reports that sales 
|of Willys and Willy-Knight cars dur- 
|ing September far exceeded those 
of the same month last year. Inci- 
|dentally it was the best business 
|month Mr. Lewis has experienced 


|in the past four years, 
>. > > 


| Here's a mark for local automo- 
| bile salesmen to shoot at, H. S. 
| Drake, a member of the sale staff 
lof the L. & W. Knight Sales Com- 
pany, of 94 Central Ave. East 
Orange, recently ‘sold and delivered 
fifty-nine Willys and Willy-Knight 
cars in sixty one actual working 
days. For this remarkable sales feat 
he was awarded a brand new Willys 


officials. 
*-_¢ * 


The Foley Chevrolet Motor Sales 
Company of 957 Broad St., has 
leased the property at 251 Plane St., 
beginning October 31, to house its 
service, parts and accessory depart- 





Irving S. Russell, Jr. for the past | ments, whcih will be removed there | 


‘from 192 Sherman Ave., on Novem- 


will eventually learn that you are 


don’t | 


advertise consistently, | 
never let up, advertising will build | 


So, if you are | 


roadster by Willys Overland factory | 








_ Used Car Selling Prices 


Automotive Daily News in this department offers for 
the benefit of its dealer and salesmen readers a compilation 
|of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 
of this paper. 


Milwaukee, Wis. 


L931 1930 1929 1928 
Auburn 475d i 195-285 165 
Buick Light . 95cp-695 445L-495cp : 195cp-275 
EE EM sec cctcoeess : ° 395 295 
Ge EE csccceses 2300 ' : se 
GOING IG cscccccce 3090 2150 been ome 
Chevrolet escese. Stacp-425d 275cp-295 LT5cp-225« 125-135 
1Chrayler 6 ..cccoc. 495cp-575 495cp Tt 165c-395 
Serener © ececsecece’s 695cp-350 ‘ eee 
|De Svto 450 335 st 
De Vaux 9 ‘ . saa 
Dodge fi .... 396-575 250-345 95-215 115-145 
Dodge 8 .... 45 tell 
BOM cccccosces i385 135-225cp 95-115 
PU peacecaceecs 195¢ - 356 195c-285cp 130-145 Jada 
Franklin 909 545 195 
Graham 6... , 235 195c-295 seen 
| Graham 8 twocp . ewes 
0 eee 450 395 315-350 a 
BUD © nccicce 245-395 . sees 
| La Salie 1450 1050 re 
Nash 6 ‘ g25 200cp-295c 200 
ee EEE @ cccvccces 375 ton wee 
Nash Advanced $50cp i 95cp-500 eens 
| Oakland 350-385 250-250 60 
Olds 450c-G75d 315cp-395 175 150-195¢cp 
PRGMATG ccccccccuse i400cep 795-1259 565-1000 150-700 
Pierce 8950-1075 750 x 
Plymouth ..... 145cp-165 145 at 
PP sc cences cows 335cp-475 225-285c 135-225 165c-175 
| Reo EAI {75cp-675 550b wae 
| Studebaker 6 ......... 55 aa 
| Studebaker Dic ree 365-475 iuicail 
| Studebaker Com .,.... 97T5cp 535 coun 
| Studebaker Pres 1097 595 aos ea 
 Ciecretadvacous’ . ; 165 cove 
s50cp 125 165-195 75-120 
| Willys-K ........ 235cep 285n 


d-De Luxe. c-Coach. cp-Coupe. ccp-Convertible coupe. b-Brougham. 


| the car offered is a sedan. 


ber 1. In the meantime the new! motion manager for the Ohio Buick 
| quarters, which contain 12,000 square | Company, 1900 East 24th St., Cleve- 
|feet than the present one, will be! land, Buick distributor for northern 
renovated and properly equipped. A | Ohio, has just been elected president 





| Fisher body repair department and | of Elyria Motors, Inc., 347 East 

lan up-te-date Duce department will! Bridge St.. Elyria, O. The Elyria 

| be included. |company handles Buick, Pontiac, 
Salle. 


Cadillac and La 


* ’ 


CLEVELAND 


| A few days of cool weather have | R. A. Sanker has returned to an 
| stimulated service business for | old association through joining the 
Cleveland dealers, With new car | sales force of the Englander Buick- 
sales continuing at a slow pace, : . 
| drivers are having their old ary | Pontiac Company, 7208 Buelé Ave. 
| put inte condition for a few hun- | Mr, Sanker was associated with Mr. 
| dred more miles of service. In the| A. L. Englander in 1915 when the 
| used car amrket there is a good de- | latter was sales manager of the A. 
| mand for the smaller automobiles| R. Davis Company.. Later, when 
|selling around $200 or $300. Many! Mr. Englander became a distribu- 
lef such cars now béing bought are | tor, Mr. Sanker remained in his re- 
being put directly to business uses. tail organization and finally became 
* > 
Harry Vogel, formerly sales pro- 


(Continued on Page 1) 


ene a D 


KENT 
AUTOMATIC 
GARAGES newyork 


four OWNED AND OPERATED 
by the 
LEY GARAGE CORPORATION 


The last word in convenience 
and safety for your car:+* 
occupies its own particular 

compartment: * *e 
offers every opportunity * 
for storage ~by the hour, 

the day,the month; -*°> 
with or without service. 


Rates #1529 monthly and 
upwards.s esses 
Expert repairs on all makes @ 
of cars.* ee <e 


KENT ym 


COLUMBUS CIRCLE 
61 ST. and COL. AVE 
Tel COtumbus 5-0395 



























| 
KENT 

GRANO CENTRAL 

44 ST. near THIRD AVE. 
Tel. MUrray Hell 2-0460 


| 
| 





YOUR : CAR. NEVER. - TOUCHED -BY- HUMAN -HANDS 
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Seasonal Trends 

VEN in a period of depression, seasonal trends generally 

follow their accustomed courses. This is true of the 
automotive business, which has seasonal characteristics per- 
haps more definitely set than is the case in some other indus- 
tries. On the other hand; there are industries which depend 
everi more on the seasons than does our business of building 
automotive vehicles. 

The seasonal trend in automobile sales normally is down 
from a peak in April, with the pace somewhat accelerated 
as summer wanes. We expect September to show a drop 
under August, and we are seldom disappointed. The drop 
continues through November and sometimes carries on to 
the first of the year. On the other hand, December some- 
times shows an upward tendency, in production, not sales, 
as the manufacturers swing into their. schedules on new 
models for the shows. 

The seasonal trend in motor truck sales usually follows 
the passenger car swing, but is not quite so accentuated. 
September generally drops off from August 8 or 10 per cent. 
The newest figures that we have on sales in September, this 
year, cover fifteen states, and, remarkable to relate, show an 
increase in the registration of commercial vehicles. 

With returns in for fifteen states, it is possible to esti- 
mate the total sales for September, and the indications are 
that it will amount to about 88,000 vehicle units, both pas- 
senger and commercial. If this estimate proves to be accu- 
rate, September sales of 88,000 will compare with the 
National Automobile Chamber of Commerce estimate of 
79,166 total world production. This means that another 
9,000 vehicles have been lopped off the stocks now in dealer 
hands. 

There is no question that when the sales season of 1933 
rolls around our automobile dealers will be in better shape 
than ever before to take advantage of any upturn in buying 
activity. 

Even a depression may bring its compensations. The 
human animal is prone to forget past anguish, but we ven- 
ture to believe that some of the lessons learned during the 
period 1929 to 1932 are going to stick in automotive dealer 
and manufacturer minds. 








The Worm Turns 


Politicians are too dumb to learn and too crooked to 
want to, but in the recent state elections in Maine and Wis- 
consin there were twin happenings that might make even 
these reptiles a little thoughtful. 

The dumbness of politicians may be judged from the 
fact that in these two states the political racketeers decided 
that this was a good time to ask the electorate to pass a law 
permitting increases in the gasoline taxes of the respective 
commonwealths. How even a politician could get himself 
in the frame of mind to think that this was the right time 
to ask people already staggering under supertaxes to add 
some more to the burden is hidden from the ordinary intelli- 
gence. However, in both Maine and Wisconsin they sub- 
mitted their modest requests for a right to further mulct 
their victims. 

In Maine, the outraged voters rose in wrath and de- 
feated the proposal by a vote of 195,922 to 24,008. This 
works out at somewhere around eight to one. In Wisconsin 
the proposal was also defeated. 

Up in Maine, John C. Scates, a leading highway advo- 
cate, said of this proposal and the advérse vote: “It is a 
condemnation of the arrogance of the last Legislature in its 
open, brazen defiance of the expressed popular will, and 
should be a warning to future Legislatures. Unquestionably 
it will have an influence on other states which have or are 
contemplating imposing an excessive tax burden on the 
motorists.” 

- Yo all of which we heartily subscribe. 


rere eee eee se eee 





In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what | 


have you. 


Open to every one to say anything, anyhow, any time. The 


communications printed in this department represent the ideas and 


opinions of our readers. They are 


not necessarily ours. 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


Dealers Need to Organize 





Automotive Daily News: I have 
been noticing from time to time your | 
articles on the Used Car Problem | 
and have in mind Mr. Reeves sug-| 
gestion as given at the Pennsylva- 
nia Automotive Association annual 
meeting in Harrisburg, Pa. 

In contact with the many car) 
dealers ali through the territory, I) 
am convinced that the car manu- 
facturers can, if they care to, cor- 
rect the Used Car Problem a lot. If 
they will be fair with their dealers 
and come back to the old closed 
territory. 

The car manufacturers have done 
a lot to iuterfere with the present 
set-up in the automotive business. 
All of which is done as they Say, 
“In order to help the dealer make 
more money” If the car manufac- | 








MAKERS CAN SOLVE | 
USED CAR PROBLEM 





Automotive Daily News: The ar- 
ticle in your issue of October 7, con- | 
taining a suggestion by Alfred} 


| 
Reeves, general manager of the} 


N. A. C. B., is of a great deal of in- 


terest, due to the fact that it comes 
from Mr. Reeves. 

It is the writer’s belief that any 
used car remedy must be forthcom- 
ing from the manufacturer, as he 
is the only one who can make any 
plan effective. 

In a city such as Kansas City, if 
this plan were put into effect, we 
would have no control whatsoever 
over the  surrrounding territory; 
neither would we have any control 
over the price cutter, which is made 
up of small associate dealers without 
any practical overhead, who are will- 
ing to sell a car for $10 profit. They 
could have the purchaser sell his 
used car for the best offer, then cut 
the price of the new car. These 
small associate dealers make life 
miserable for any company which 
has a reliable and responsible oper- 
ation, with the overhead that goes 
with such an establishment. They 
are just about as much of a menace 
to the automobile dealer as the alley 
paint shop and the alley garage have 
been for a number of years. 

Our belief is strong that the man- 
ufacturer is the only one who can 
remedy the overallowance and cut- 
ting of prices which in the past year 
has grown to such a point that prof- 
itable operation of the automobile 
business is fast becoming a thing 
of the past. 

H. M. GENUNG. 
Davis-Genung Motors Company, De 
Soto, Stutz, Plymouth, Kansas 
City, Mo. 


IF? 





Auvtomotive Daily News: Read- 
ing your issue of the seventh, the 
sign Mr. Reeves would like to see 
hanging in every dealers window is, 
without doubt, a 100 per cent. solu- 
tion of the used car problem if? | 
if? if? if? 

Dozens of if’s flash across one’s 
mind and seem to outshadow any 
possible solution, but why should 
they do so. A dealer doesn’t trade 
for a used car because he wants 
the used car once in a hundred 
times. Now, if this statement is 
true, why hesitate to hang up the 
sign. When this hundredth car is 
offered in trade it should be possible 
for any dealer to make good on 
what the sign says whether or not 
he is successful in selling the new 
car, 

In all other cases, why not tell 
the prospective customer immedi- 
ately that you do not really want 
his used car at any price. This im- 
mediately puts the sign out of the 
picture. Tell him in the next 
breath that what you want to do, 
and what he should be most inter- | 
ested in, is to show him your new 





| @ good job 


If you have | 
{ 
| 


turers are really sincere in wanting 
their dealers to make money they 
will prove their sincerity by adopt- 
ing the closed territory. 

We believe that your paper can do 
also by disseminating 
the information and encouraging car 
dealers to gather together enough 
courage to say to the car manu- 
facturers that the closed territory is 
the thing that they demand and 
then demand it so insistently that 
eventually the manufacturers will 
have to give in. The car manufac- 
turers will not adopt the closed car 
territory until they must, and I am 
convinced that they feel this day 
will come sooner or later. 

H. M. WALLFLY, 
and Treasurer Reading 
Trade 


Secretary 
Automotve 
Reading, Pa. 





car and then if he is convinced that 
you have the car he really wants to 
purchase, it should be an 
matter for you and him to agree 
upon a satisfactory allowance for 
the used car that neither of you 
wish to own. 

Some will say. this gets right back 
to the old “eye sore” again, but this 
is not true. The customer may 
have been attracted by the sign for 
the sole purpose of selling the old 
car. If so, he is stopped at once 
and neither party need waste fur- 
ther conversation. If he is only a 
lukewarm prospect who figures on 
the possibility of, putting the dealer 
in a hole some time during the 
transaction, you have eliminated 
any danger about the sign, and if 
you are a salesman you may make 
a sale on account of it. On the 
other hand, if your customer might 
be termed a “hot prospect,” the sign 
will not interfere with the deal, for 
whenever its phraseology might be 
brought into the picture the dealer 
or salesman emphasizes again that 
we don’t want the old car at any 
price. The sign, in my estimation, 
is an excellent opening wedge that 
will eventually split the final al- 
lowance right into the middle. 

In the final analysis the automo- 
bile business, with its trading prob- 
lems, requires more genuine sales- 
manship than any other line of 
business that I know anything 
about. The art of salesmanship is 
the thing that closes every deal, and 
it’s a fact that we are such a rotten 
bunch of salesmen that our busi- 
ness, aS a Whole, is in the condition 
it is today. 

Anything that will help should be 
welcomed by any and all dealers. 
Suggestions like this one of Mr. 
Reeves should not be IF’d out of 


| COMING EVENTS | 








OCTOBER 


1%-22—London, England. Olympia Show. 
17-22—Atlantic City, N. J. National Hard- 
ware Association, Accessories Branch 


NOVEMBER 


11-19—Glasgow, Scotland. Motor Show 

14-16—Atlanta, Ga. Nationa) Tire Dealers 
Association 

15-17—Houston, Tex. American Petroleur 
Institute Meeting. 


DECEMBER 


t- 3—Detroit. National Standard Part» 
Association Convention. a 
56—New Orleans, La. Association o} 
Asphalt Paving Technicologists. 
5- ee York. Annual) Meeting A. $ 


5-10—New York. Power and Mechanica 
Engineering Exposition. 

5-10-—Detreit. Third Annual Joint l'rade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Conven 
tion Hall. 


JANUARY 


7-14—New York City. Nationa) Automo 
bile Show. Grand Central Palace. 

7-15—Los Angeles, Cal. Los Angeles Moto: 
Car Dealers’ Association, twentieth 
annual show 


16-23— Detroit. Highway and Buildin 
Congress 
'8-Feb. 4—Chicago. National Automobil 
Show, Coliseum. ~ 
FEBRUARY 


11-18—Kansas City, Mo. Kansas City Mo 
tor Car Dealers’ Show 

27-Mar. 14—-New York City. Chemica! &x.- 
position, Grand Central Palace. 


APRIL 


20-21—Cleveland, 0. Nationa! Petroleur 
Association. ‘4 


Association, | 


easy | 









the picture. If the sign in the wine 

dow will put the dealer “on his 

toes,” I think it’s the best sugges- 

tion I have ever read along this 

line. 

| LET’S PUT UP THE SIGN. 

| HERBERT PELTON, 
Packard Florida Motors, 915 S, 

| Dixie, W. P. B., Fila. 

| 

| 

| 


New Dealers 
Appointed 


ARKANSAS 
| Rockne—Jenkins Motor Company, 
| Blytheville. 





CALIFORNIA 
| Nash — Nash-Beverly Company, 
Beverly Hills. 


Studebaker — Howard L. Neilan, 
Coalinga; Keller Brothers & Marcy, 
South Pasadena. 

Hupp—The Warren Boyd 
pany (distributor), San Francisco. 

Rockne — Neil Hinckley, Blythe; 
Dick Morey, Dinuba; General Ga- 
rage, Fairfield. 

CANADA 
| Hupp—Mills & Co., Red Deer, Al- 
berta. 


Com- 


COLORADO 
Studebaker—I. B. Higgins & Co., 
| Boulder. 





DELAWARE 
Studebaker—Smith Motors, Inc., 
Wilmington. 
FLORIDA 
| Studebaker — McMurris Motor 


Company, Jacksonville. 
Rockne—Triangle Auto Company, 
Inc., Miami. 
GEORGIA 
Studebaker—E. L. Daniell, Rome. 
TERRITORY OF HAWAII 
Rockne—Maui Motors, Ltd., Wai- 
luku, Island of Maui. 
ILLINOIS 
Nash—A. G. McPherson. 
Highland Park. 
Studebaker—Park Avenue Motor 
Sales, Highland Park. 
Willys-Overland—Lee Motor Sales, 
Chicago. . 
Rockne—Ernest Adams, Olmstead; 
Superior Motor Company, Hamel. 
INDIANA 
Studebaker—Dietrich Moior Com- 
pany, New Albany. 
Graham-Paige — M. S. Pletcher, 
Huntington. 
Hupp—Inland Motor Sales, Gary. 
Rockne—Dietrich Motor Company, 
New Albany. 


Inc., 


IOWA 
Rockne—Harter Motors, Inc., Des 
Moines; Mulder Garage, George 
Hupp — Stoneburg Motor — Sales 
(distributor), Sioux City. 

KANSAS 
Studebaker—J. L. Riede), Hays. 
KENTUCKY 

Studebaker — Koehler. Brothers 
Sales and Service, Newport. 
Rockne — Canfield Motor Com- 
pany, Richmond. 
MAINE 
Willys-Overland—E. N. Gauthier 





Motors, Rumford. 

Rockne—Archie N. Edgerly, Bath. 

Studebaker—Murray Motors, Inc., 
Bangor. 

MASSACHUSETTS 

Willys-Overland — Security Motor 
Sales, Lynn. 

Studebaker—Bowers Motor Sales, 
Inc., Roslindale; Mill Hill Motor 
Company, Salem. 

Hupp—Farr’s Garage, Greenfield. 

Rockne—C. H. G. Cedarborg Mo- 


tor Company, Brookline; Capron’s 
Garage, Attleboro. 
MICHIGAN 
Nash—Farner Sales and Service, 
Royal Oak. 
Willys-Overland — C. K. Miller, 
Wayne. 


Hupp—Skiles Motor Sales, Jack- 
son; Ward Sales and Service, De- 


troit. 
Rockne — Emmert Motor Sales, 
| Detroit. 
MINNESOTA 


Studebaker—F. R. Marrs, Kelliher. 
Rockne—F. R. Marrs, Kelliher. 


MISSOURI 
Rockne—Sears Motor Company, 
Carthage. 

NEBRASKA 


Willys-Overland — Mastin Motor 
Company, Auburn. 

Hupp—John Umland, Columbus; 
Nelson Auto Exchange, Fremont. 

Rockne—Townsend-McFerrin Mo- 
tors, Grand Island; H. O: Bauerle, 
Champion. 

NEW MEXICO 
Studebaker — Crain Motor Com- 





pany, Clovis. 
hs gn ote, is 


a idee 4d 
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MANY ‘IMPOSSIBLE’ PARTS 
ARE NOW DIE CAST 


An excellent summary of the materials used and methods 
followed in die casting is contained in a paper by Louis H. 


Morin, chief engineer of the Doehler 
presented before the Machine Shop Practice Division of the 
Mechanical 
National Metal Congress recently held in Buffalo, i & 


Besides the commoner die-casting ¢ 


American Society of 


alloys having tin, lead, zinc and 
aluminum bases, Mr. Morin indi- 
cated that copper-base die -castnigs 
are now available. The brass type 
shows a tensile strength as high as 
75,000 pounds per square inch, and 
certain special copper-base alloys 
show a tensile strength of 90,000 
to 95,000 pounds per square inch. 
Parts formerly considered impossi- 
ble of economic production are now 
made regularly by die casting as a 
result of many improvements in the 
process during recent years, Mr. 
Morin indicated. Extracts from his 
paper are given in following para- 
graphs: 

Progress in the die-casting indus- 
try has been quite rapid in the last 
few years. Parts are being success- 
fully cast that formerly were con- 
sidered impossible because of the 


limitations of either equipment or | 


alloys. Development and research 
in new alloy compositions and per- 
fecting of casting equipment and die 
design are constantly going on. 

The alloys used in modern die 
casting practice may be classified 
into five main groups. 

1. Tin-Base Alloys: Typical al- 
loys of this group used in die casting 
are (in percentages) : 


Copper Antimony Lead Tin 
Bisse, Se 4.50 ee 90.09 
ieee 6.00 8.00 nae 86.00 
Gast 7.75 7.75 1.75 83.75 
ions 3.00 10.50 25.00 61.50 

No. 1 alloy is the highest quality 
“babbitt’” mixture corresponding to 


S. A. E. specification No. 10 babbitt. 
It is used for main shaft and con- 
necting-rod bearings for the auto- 
motive and aircraft industries. No. 
2 alloy is used for bearings and also 
for other applications requiring a 
high-class tin-base alloy. This alloy 
fulfills S. A. E. specification No. 11. 
No. 3 alloy is a special automotive 
bearing composition. No. 4 (S. A. E. 
No. 12) is of lower cost than the 


others because of the lead content. | 


Tin-base alloys are used to the 
greatest extent for automotive bear- 
ings. 

2 Lead-Base Alloys: Typical al- 
loys of this group used in die casting 
are as follows (in percentages): 


Antimony Tin Lead 
De ate pee wes’ 5 — 95 
rash vaeboaee 10 a . SO 
ER ee 17 83 
4. 15 5 30 | 


Le ad ‘alloys are usually employed 
where a cheap noncorrosive metal 
is required and where strength hard- 
ness and other mechanical prop- 
erties are unimportant. Lead-alloy 
bearings are sometimes used in 
preference to the higher-priced bab- 


bitt metal where the loads and 
speeds are not great. 
3 Zine-Base Alloys: The standard 


zinc base die-casting alloy has the 
following specifications (in percent- 


ages): 
CE occu atadeeuesne 2.50 — 3.50 
OR. oo tana ceaawaes 3.50 — 4.50 
Baaanesium w-cccccccesss 0.02 — 0.10 
Tron 5 ee e6ensnekedace ee 
TE con 0 00000000600008 0.010 max. 
SUAMIMA occas cuceseane 0.005 max. 
CT <b a6 aghe abe es 88 Ae 0.005 max. 
DOR cc ceranadnnas 0.020 max. 
Zinc (99.99+-% grade)...Remainder 


As determined on _ pressure-die- 
cast test bars, this alloy will show 
the following physical properties: 


Ultimate tensile strength, lb 

Ot SR nes cenenka ee hee 45,000—48,000 
Elongation, per cent in 2 in 4—6 
‘Transverse deflection, in... 0.22 
Modulus of rupture, lb per 

SM ane 4 nds aeu ane 4 bua 116,000 
Compression strength, lb per 

EN descc ae sanssaaseeene 90,000 
Shearing strength, lb per 

RE ra 45,000 
Impact strength (Charpy), 

Tn seneanadsa'c oonsasacse 12 


Electrical conductivity, mho 


per cu cm at 25 C........ 144,400 
Thermal expansion, in. per 

3g 2S Oe A eee 0.0000279 
Thermal expansion, in. per 

in. per deg F............+ 0.0000155 
Specific gravity ......e.++. 6.75 
a rr a se 0.105 
Brinell hardness ..........-+ 85—90 
Weight per cu in., lb....... 0.243 
Melting point, F........-+0. bo 


Casting temperature, F..... 
This alloy in die saesinee finds 


wide and important applications in 
industry. The automotive industry 
has standardized on die castings of 
this alloy for carburetors, full 











} 


| 








physical properties: 


Die Casting Company, 


Engineers during the 


| 
pumps, speedometer housings 
bars, brackets, windshield 
cowl lamps and brackets, 
and exterior hardware, 

trim, caps and ornaments, 
many other parts. Practically any 
type of commercial finish can be 
applied to zine die castings. They 
may be electroplated with chrom- 
ium, nickel, copper, brass, bronze, 
gold or silver, as well as coated with 
paints, varnishes, lacquers and} 
enamels. The smooth surface on 
die castings requires little prepara- 


cowl 
parts, 
interior 
radiator 
and 


tion for plating—usually only a 
light polishing. Automotive zinc- 
base hardware is usually finished in 
bright chromium or nickel, but 
sometimes in dull nickel or 
chromium, 

4. Aluminum-Base_ Alloys: Al-| 


though there are an unlimited num- 
ber of aluminum-base alloy compo- 





sitions those used in die casting are 
limited practically to two groups, 
namely: 


1 Aluminum-copper alloys, in 
which the copper may be varied 
from 4 to 14 per cent. 

2 Aluminum-silicon alloys, with 
silcon content ranging from 5 to 
13 per cent. 

A typical aluminum-copper alloy 
is as follows (in percentages) : 


 ockedosaue 7.9 — 9.0 
SE Sivan deine’ 1. 0 — 3.0 
DE cadcheaesanes 2.50 max. 
Impurities ....... 1.50 
Aluminum ,....... Remainder 


In die-cast condition this alloy 
will show the following physical 
properties: 

Tensile strength, 1 ib per 
29,000—31,000. 

Elongation, per cent in 2 in, 1—2. 

Yield point, 1 lb per sq in, t2,000— 
15,000. 

Brinell hardness, 75—80. 


Sq in, 


A typical aluminum-silicon alloy | : 


is as follows (in percentages): 


SE ace dcGuvtgeceaaee 0.60 max. | 
Silicon ......ccccccccess 11.50—12.50} 
| Iron bss 8 0oseabeseae . 2.00 max, | 
DANO 5. A ccbevasecees 1.50 max. | 
VR oh iiccscvbese Remainder | 





This alloy will show the following | 
Tensile strength, 1 ib per sq in, 
30,000—33,000. 
Elongation, per cent in 2 in, 144—3, 
Yield point, 1 lb per sq in, 10,000— | 
12,000. | 


| 
| 
| 
| 


Brinell hardness, 70—75. 
Because of their lightnes S, | 
strength, corrosion resistance, and | 


ability to take and hold a high pol- | 
ish, aluminum die castings are used 
for many parts requiring these} 
properties. 

5. Copper-Base Alloys: Up to very | 
recently commercial die-casting 
practice had been limited to the 
casting of alloys of comparatively 
low melting points.- Progress in the 
industry has advanced with the cast- 
ing of alloys of higher and higher 
melting points. For instance, tin- 
base and lead-base alloys having 
casting temperatures up to 650 F. 
were first used. Then zinc-base al- 
loys with casting temperatures up 
to 800 F. were developed, and these 
were followed by aluminum-base al- 
loys with casting temperatures up to 
1,300 F. The difficulties encountered 
in the manufacture of die castings 
multiply rapidly with the rise in the 
melting point of the alloys used. The 
life of the die-casting die decreases 
with ascending casting temperatures. 
Special alloy steels had to be devel- 
oped and new methods of heat treat- 
ment of the dies devised. Special 
casting machines had to be perfect- 
ed to use the advancing pressures 
necessary for metals with the.higher 
melting points. The die casting of 
brass and bronze alloys has had the 
close attention of die-casting engi- 
neers for years. Many experiments 
and large outlays of money have 
been made to produce die castings 
of this type of alloy commercially. 

A typical copper-base alloy is as 
follows (in percentages) : 


(Continued on Page 12) 





| pany, St. Paul, 


Spare Tire Nut Lock 





The T. & A. Manufacturing Com- 


Minn., is putting out 


|a new spare tire lock under the trade 


name Ilok. 

This lock is stated to eliminate all 
question ot proper fit by making use 
of the regular nut or bolt with which 
the car is equipped to insure correct 
size and type of thread and correct 
wrench fis The lock is chromium 
plated and strongly made with a 
simple ani positive mechanism that 
has no smaps or catches to. rust, 
wear or gc. out of order. The encire 
lock is claimed to be impervious to 
exposure and the cylinder iocking 
unit unaffected by frost or mo:sture. 
The unit locks rigidly in place and 
cannot rattle or swing from side to 
side. It is suitable for running 
wheels or spare mountings. 

The lock is produced in two mod- 
els, one intended for all installations 
except the General Motors type of 
side mountings and the other for 
those side installations. These two 
models, it is stated, care for ali 
models, making it easy for dealer or 





| smaller 


| life 


AUSTIN M. WOLF ANALYZES ~ 
SIX-WHEEL TRUCKS 


Fourth tnstaltehond 


Engine capacities must measure up 
to the work that is required.° The 
trend is toward larger engines and 
rigktly so. The increased fuel con- 
sumption in low-gear work will soon 
outweigh the possible economy of a} 
engine. As in all types of 
service, a reserve is essential for long 
An engine of relatively slow 
speed with high torque output is 
cesirable. 

Clutch aud _ transmission must 
necessarily be capable of taking care 
ef the high engine output. Propel- 
ler-shafts must be long to reduce the 
universal-joint angularities. Much 
can be done along this line, particu- 
larly with the interaxle shaft. To 
secure the maximum length between 
the joints, the pins must be brought 
as closely as possible to the pinion 


Shafts. Some joints of the older type | 


do not meet this requirement, and 
assembly methods must be changed. 
The Spicer Manufacturing Corpora- 
tion has produced a new type 
whch the end yokes are first assem- 
bled on the pinion shafts; the joint 
rtroper is then installed by inserting 
the journal crosses in the yokes by 
tilting, followed by centralizing them 
with the bearing units and locking 
them in with end plates. 

One of the standard bogie units} 


in | 


an interaxle differential imposes & 
normal driving angle of 10 degrees 
on the joint, with a maximum inter- 
ference angle of 42 degrees. Such an 
angle is ruinous to any joint of the 
plain-bushing type. For this reason 
spindle or roller bearings are becom- 
ing obligatory for this service. 

The axles have a greater rota- 
tional movement about the axle 
shaft axis than in the case of a 
four-wheeler, and the _ universal 
joints, radius rods and suspension 
system must be laid out in accord- 
ance with this fact. Shackles, if 
used, must be long to allow greater 
oscillation. They and the spring 
bolts should be more sturdy in view 
of the more severe duty mposed 
upon them. 

Frames should be reinforced to 
take care of the additional length 
at the rear and to provide torsional 
rigidity in the horizontal and verti- 
cal planes for the bogie unit mount- 
ing, and especially to resist flexure 
from torque reaction. The axles 
must have complete freedom to rise 
or fall at either side, this being pro- 
vied by spherical or cross-pin joints 
or by curved spring seats where the 
}springs are not pinned. The Gen- 
j eral Motors rear spring sliding block 








(Continued on 5 Some 10) 





jobber to cover the Held. 





116-inch Wheelbase 


Re 


T is a notable fact that many of 
the dealers now coming to 
Nash have always handled high 
priced cars. Their clientele de- 
mands quality above all things— 
and as this clientele is the foun- 
dation of their business its pref- 
erences must be considered when 
a new line is taken on. 


It is significant that so many of 
these dealers, wishing to obtain 
wider market coverage without 
sacrifice in quality of motor car 
merchandise, seek the Nash fran- 
chise. 


One of the most recent of this 
class of dealers who has come to 
Nash is Rutrough Gilbert Mo- 
tors, Inc., of Roanoke, Virginia. 
This firm, headed by Henry H. 
Rutrough, President and Walter 
P. Gilbert, Secretary and Treas- 
urer, is Roanoke’s lead- 
ing motor car retailer. 


“The Nash isa great com- 
panion car to our higher 
priced line, and that goes 
for all five Nash series,” 
says Mr. Rutrough. 





BIG. SIX STANDARD EIGHT 


121-inch Wheelbase 


having double- reduction | drive and! 


NAS 


$777 to $2055 .... 





appearance, in engineering, 
thorough quality, in perform- 
ance, these Nash cars are entirely 
at home in the finest company. 


“With the Nash line we have 
enormously increased our mar- 
ket coverage. We have the edge 
—or more accurately, a remark- 
ably wide margin—on all com- 
petitors in the Nash field, in dol- 
lar value. These Nash cars, offer- 
ing so much more for the money, 
are a real inspiration to our sales- 
men because they give them so 
many selling features to stress in 
their selling talks.” 


The dealer movement toward 
Nash is noticeable in every part 
of the United States. For informa- 
tion about the Nash franchise ad- 
dress the Sales Manager, The 
Nash Motors Co., Kenosha, Wis. 





Prices 


5. factory 


SPECIAL EIGHT 
128-inch Wheelbase 


ADVANCED EIGHT 
133-inch Wheelbase 





ROANOKE’S LEADING DEALER 
comes to NA 











(Above) The New Nash Home in 
Roanoke. A beautiful and spacious 
building centrally located, with 
over 16,000 square feet of floor 
space. Besides largedisplay space 
for new and used cars, this build. 
ing Contains a large service shop, 
manned by a force of expert, 
high grade mechanics. The Rut- 
rough Gilbert Motors, Inc., en- 
joys a high repute for service. 
(Top portrait) Mr. Henry H. 
Rutrough, President of Rutrough 
Gilbert Motors, Inc. (Lower por- 
trait) Me. Walter P. Gilbert, Sec- 
retary and Treasurer of the new 


Nash dealership. 
(4250) 


AMBASSADOR EIGHT 
142-inch Wheelbase 
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Restrictive Legislation Forcing 
Many Changes i in Truck Design 


This is the third installment of 


@ paper presented by Pierre Schon, 


transportation engineer of the 
General Motors Truck Company, 
before the recent S. A. E. trans- 


portation meeting in Toronto. 


The almost universal] adaptation 
of the pneumatic tire and imprac- 
tical legal weight regulations have 
created problems for the operators 
which perhaps have not received 
sufficient attention from designing 
engineers and no _ consideration 
whatsoever from the legislators. 

Basic gross weights for four-wheel 
trucks range from 33,600 pounds in 
New York to 16,000 pounds for 
Florida. The Texas and Louisiana 
7,000 pounds payload law brings the 
gross weight to 14,000 pounds and 
even less, depending upon chassis 
and body weight variation. 

The problem of carrying maxi- 
mum payload on a four wheel] truck 
on pneumatic tires with lega) weight 
regulations, can be solved only by 
shifting more of the payload toward 
ihe front. This results in the same 
type of design as that required for 
obtaining adequate body load space 
with the Indiana and Jlinois length 
regulations of 406 feet for a four 
wheel truck and a four wheel trailer 
combination 

As long as solid tires were stand- 
ard equipment on motor trucks and 
many of the states allowing 22,400 
pounds on the rear axle, a gress 
weight distribution of 80 per cent. on 
rear and 20 per cent. 
was entirely practical. Now, how- 
ever, balloon tires, restrictive size 
and weight regulations 
elimination of waste load space and 
a more economical] load distribution. 
With tires of uniform size, single 
front and dual rear, the logical an- 
swer for carrying maximum payload 
on the most economical tire equip- 
ment is a 1-3 and 2-3 load distribu- 
tion factor incorporated in the de- 
sign of the vehicle. 

The major design problem involves 
the shortening of distance from the 
front bumper to back of cab with 
the following modifications of pres- 
ent standard design practices: 

Increase carrying capacity of 
front axle, increase carrying capac- 
ity of front springs, complete re- 
designing of steering mechanism, 
re-location of all controls and new 
cab design. 

EFFECTS OF VEHICLE TRAVEL 
ON HIGHWAYS 

Bulletin No. 28 recently issued by 
the: American Read Buikiers’ Asso- 
ciation contains a report covering 
a most exhaustive study of 6,700 
miles of concrete pavement in 
eleven different states. 

Particular attention was given in 
this study to cracking of concrete 
pavement slabs for the reason that 
road builders consider cracking as 
primary evidence of weakness or 
deterioration. The report states: 
“The summary of such studies did 
not show any definite or consistent 
influence of traffic on transverse 
cracking where the cross sections 
used were adequate to carry the 
loads imposed on them.” 

We had occasion to make a survey 
of the effects of vehicle traffic on 
concrete pavements on U. S. High- 
way No. 10, between Detroit and 
Pontiac. Part of this highway was 
constructed over seven years ago, 
and, due to right-of-way litigation, 
a 500-foot concrete pavement section 
has never been subjected to vehicle 
traffic of any kind for seven years. 
Michigan law allows 18,000 pounds 
per axle on solid tires. Truck trailer 
trains weighing up to 100,000 pounds 
gross are traveling this highway day 
and night, transporting heavy ton- 
nages, yet a survey of a 1,500-foot 
section shows an average of only 
thirty-eight lineal feet of transverse 
cracks in the concrete, while the 500- 
foot section, never subjected to ve- 
hicle travel of any kind for over 
seven years, shows an average of 
sixty-seven lineal feet of cracks per 
hundred feet of pavement. 

A typcal example of niconsisten- 
cieS in legal regulation affecting 
payload capacity is found in two 
important neighboring states. where 
axle weight regulations are uniform, 
yet. the gross vehicle weight limi- 
tation is forcing interstate operators 
to reduce payload by 12,000 pounds 
when crossing the state line from 
Michigan into Ohio, Variations in 


at the front | 


demand | 


{ 





tenets 
i 


| 





; 


i 


trailer weight regulations are al- 
ready extremely burdensome for in- 
terstate operators, but, according to 
legislative records of 1932, yet anti- 
truck propaganda includes complete 
elimination of trailers through laws 


similar to that passed in Kentucky | 


this year. 

Legislation controlling six-wheel 
vehicle weights is far in arrear of 
progress made in the design of six- 
wheel trucks. While a limited num- 
ber of states have recognized the 
value of the six-wheel vehicle, the 
majority of states have not as yet 
taken any action to legalize a 
higher gross weight on six-whee) 
trucks than that permitted on a 


(Continued on Page 10) 




























































| FEDERAL ADDS 
NEW DROP FRAME 
DELIVERY MODEL 


| 
| 

| 

| (Continued from Page 1) 
}encountered in house-to-house ser- 
vice, 

Uniform gas distribution to each 
cylinder is stated to be assured, and 
|the right temperature of fuel de- 
to each cylinder is main- 
| tained even during long idling 
| periods. The extra large generator 
charges the battery during idling 
| speeds, while the truck is operating 
at slow road speeds and even while 
|running at night with the lights on. 

Clutch is a heavy-duty, 11-inch 
single plate type with a wide face 
and has an extra large ball bear- 
ing throwout with oil entering 
through the toe board. The clutch 
and transmission are built to meet 





: livered 








serious 


the strenuous demands of continu- 


ous starting and stopping. 


Rear axle is of the full-floating 
type to provide a safeguard against 
mage to body and cargo 
in case~of axle shaft breakage, at 
the same time reducing the risk of 
such breakage. 

Four-wheel hydraulic brakes are 


power-operated to assure positive 
vehicle control and reduce driver 
fatigue. 


Another feature is the low 
-only 134% inches from the ground. 


This makes it easy to get in and 
out of the truck, which is an im- 
portant consideration in multiple- 


stop service. 

Wheels are Spoksteel demount- 
ables with 6.00-inch section balloons 
at the front and 32x6 high pressure 
pneumatics at the rear. 

A Federal-built body is supplied 
as an integral part of this house- 
tohouse delivery equipment. 
the features of this body are: 

1. A comfortable and convenient 
seat that requires no BS 0 meet! seat that requires no straddling and! 


step | 


folds up out of the way when not 
in use. 

2. Ample headroom for the driver 
when standing. 

3. Ventilating windshield 
clear vision at all sides. 

4. Sliding doors on the inside with 
mechanism protected from the 
weather 


ILLINOIS DEALERS PLAN 
CONVENTION DEC. 6-7 


Springfield, IL, Oct. 12.—At a 
luncheon of representatives of the 


with 





Among | 


Springfield Auto Dealers Association 
at the St. Nicholas Hotel, December 
6 and 7, were tentatively selected as 
dates for the annual convention of 


Illinois automobile dealers in this 
city. 
C. H. Streiff, president of the 


Springfield Auto Dealers Association: 
presided at the session and speakers 
included Herman C. Wangelin, presi- 
jdent of the IHinois Automotive 
| Trade Association, and C. W. Coons, 
secretary-manager. 





Vacuum is the simplest, most exactly control- 


lable, most reliable, and most economical 


form of power for brakes on motor cars! 
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CAR NOT FORFEITED 
IN LIQUOR SEIZURE 
CASE IN THE D. C. 


(Continued from Page 1) } 


peals of the District of Columbia 
reversed this decision, holding sec- 
tion 26 does not provide for for-| 
feiture and seizure except upon ar- 
rest and conviction of the owner or | 
driver [58 F. (2d) 8911}. | 

The automobile was discovered by 
prohibition officers, and found with | 
the engine running, but abandoned 
by its occupants, according to the 
lower court’s decision. It contained 
corn liquor, subject to a tax, due 
before the time of arrest, and un- 
paid. No arrest of the driver or 
occupants was or could be made. 
The liquor was seized and destroyed. 

The owner of the car contended 
that the government, in order to 
proceed under section 3450, revised 





statutes, must show the liquor was 
deposited and concealed with intent 
to defraud the United States of the 
required tax. 


STUDEBAKER LISTS 
COAST WINNERS 


(Ccentinued from Page 1) 


Coast territory are: California, Ore- 
gon, Idaho, Utah, Nevada, Arizona, 
New Mexice and Washington. 

A. A. Lewis, Lodi, Cal., took first | 
place in Group No. 1; William J.| 
Sweeney, San Francisco, Cal., in 
Group No. 2; Rogers & Tison, Braw- 





ley, Ca]., in Group No. 3; L. A. Du- 
Four, Vallejo, Cal., in Group No. 4; 
Wallace Bros., Spokane, Wash., in 
Group No. 5; Paul G. Hoffman Com- 
pany Inc., Beverly Hills, Cal., in 
Group No, 6, and the Paul G. Hoff- 
man Company, Los Angeles, Cal., in 
Group No, 7. 


N. S. P. A. DISCUSSES 
RETAIL SELLING BY 
PARTS WHOLESALERS 


(Continued from Page 1) 


W. C. Hill, Hill Piston Service Com- 
pany, Jackson, Mich.; Paul R. Sie- 
laff, Johnson Auto Parts Company, 
Ferndale, Mich; F. N. Whyte, Flint 


Piston Service Company, Flint, 
Mich.; E. P. Chalfant, executive 
vice-president, N. S. P. A.; A. R. 


Sandt, director of marketing re- 
search, N. S. P. A., and O. B. Gault, 
secretary, N. S. P. A. 

The subjects covered were of an 
entirely practical nature, the one 
arousing the greatest interest and 
discussion being the question, “Can 
jobbers sel] to car owners at list and 
retain the good will of the repair 
trade?” A banquet and entertain- 
ment in the evening brought the 
conference to a close. 


Production for 1932 
Put at About 1,400,000 


(Continued from Pace 1) 


months. The December figure he 
arrived at by allowing the same pro- 
duction for that month this year 
as occurred in December, 1931. His 


consequently production in October 
and November would follow regular 
seasonal lines in dropping off. In 
December. he believes, that most of 
the companies will be producing new 
lines for dealer sampling, exhibit 
purpose, etc., etc., and he figures 
that just as many vehicles wil] be 
needed this year as were demand- 
ed a year ago in December. 

Some sales executives see a little 
better demand this fall than last 
and a consequent better showing 
in production. They base this on 
the very modest improvement in 
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them. Lighter, faster cars require them. 
As usual when an overwhelming need be- 
« comes clear, Bendix has anticipated it. And 
» today the motor car industry finds its ideal 
"of adequate braking for motor cars in the 


OWER BRAKES are here—to stay. 
Increasing highway speeds compel their 


use. Irresistible public opinion demands 


iB-K Vacuum Power Brake. 


Years of successful use on heavy-duty 
commercial vehicles have proved this 


#plendid unit. B-K Power Brakes have long 





been standard equipment on many makes of 
buses, trucks, trailers, and fine automobiles. 

The B-K Vacuum Power Brake is a 
worthy member of the great Bendix family 
of products — Bendix Drive, Bendix 4- 
Wheel Brakes, Bendix-Westinghouse Auto- 
motive Air Brake, Bendix Clutch Control, 


Startix, and many others; all aiding in easy, 


safe control of gasoline power. 


At the coming auto shows— notice the 
significant number of cars and quality of cars 
equipped with B-K Vacuum Power Brakes. 


RAKE YEAR”...96% ARE BENDIX! 
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South Bend, Indiana 
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genera] business that has occurred 
in some sections and on the slightly 
better conditions reported in vari- 


}Ous agricultural sections. 
argument was that the demand and | 


All the officials interviewed called 
attention to one outstanding fact, 
which is that the remarkable re- 


| duction made in dealer stocks would 


bring an instantaneous betterment 
in the picture, even from a very 
slightly increased buying They be- 
lieve that this may occur in the 
latter half of October and during 
November. 

To a man, the sales executives 
see 1933 as better than the present 
year in their departments The 
average expectation of betterment 
runs to about 15 per cent., which 


would give us a 1933 preduction 
total of approximately 2,100,000 
vehicle units. 


(Continued from Page 3) 


interested in 
ship. 


a Lakewoed dealer- 


ATLANTA, GA. 
C M. Allen has been appointed 
manager of the Atlantic branch of 
ihe General Motor Truck Company, 


He relieves Frank Doubet, who has 
directed sales activities for the 
branch for the past two years 





The first demonstration track 
ever to be built on the grounds ef 
the Southeastern Fair Association 
has been completed by the Ford 
Motor Company and has been put 
te use in connection with the Seuth- 
eastern Fair. 

Observing its annual “Pa]! Trade- 
In Sale” the Brooks-Shatterly 
Company is offering allowances fo1 
all makes of used tires during the 
entire month of October. Both sta- 
tions of the company, at 100 Spring 


Si. and 1643 Jonesboro Road, are 
participating in the event. 
+ ’ * 
The Ernest G. Leaudry Motor 


Cempany has opened a used car de- 
partment at 276-8 Peachtree St., N, 
E., it has announced. The sales- 
roem is in charge of M. J. Siegel, 


with G. C. Henson as his assistant. 
* . * 
CHICAGO 
The Chicago Automobile Trade 


Association has struck out in no un- 


certain manner in opposing two 
types of legislation being censid- 


ered at the special session in the 
State Capital. One “1m is a sug- 
gested increase in taxes, which the 
association aptly points out would 
threaten ruin to an already over- 
burdened industry which, along with 
its customers, already pays more 
than a fair share of taxes. The 
second objective of the campaign 
is a fight against tax diversion for 
relief purposes. 
Distributors in Chicage seem to 
be taking turns in reporting the ex- 
pansion and strengthening ef their 
dealer organizations. This time it 
is Thomas J. Hay, Ine., Reo dis- 
tributer, which comes to the fore 
with an announcement of the two 
new appointr:ents. They are the 
Spaulding Auto Sales, 2553 South 
Spaulding Ave., headed by Joseph 
Kalina, and A. G. McPherson, Inc., 
of Highland Park, with C. F. Larson 
at the helm. Both of these men are 
well known in the trade, with which 
they have been identified in their 
respective communities for more 
than twenty years. 

- 
Dealers here are being sounded out 
through a questionnaire on the sub- 
ject of Sunday evening closing. 
Sentiment in favor of such a move 
has been expressed in some quarters 
and a cross section of opinion is 
being secured. The results thus far 
show that some arc willing to close 
if others in their neighborhoods will 
do likewise. They are willing to go 
even further by closing one or two 
evenings a week in keeping with the 
policy of merchants in other lines 
ot business. The chief obstacle at 
present is the fact that used car 
dealers remain open every night, in; 
cluding Sundays. 




































Make of Truck 


Arkansas 








Alabama 
Arizona 





Autocar | oS : 
Brockway | | 

Chevrolet — } 491; 130; 350 
Diamond-T | 1. 

Dodge ne 12 
Federal __ | cal 5| ° 

Ford j 225) 112; 301 
G. M. C. ; 4 2 it 
‘Indiana | ae 
International - cae = 21; ‘53 
La France-Rep. = 3 ee 
Mack = ee 
Pierce-Arrow | - se 

Reo — | ~ 10 — 3 3 
Sterling . | : L 
Stewart ee _ 1 7 
Studebaker | 17) 7 3 
White / | zj~ 4 
Willys-Overland | a . 
Miscellaneous | 4] 10; 2 
~ Totals | 920, 298) 739 


Four months 





Make of Truck 


Arkansas 








Alabama 





10 








Colorado 





California 





28 
ae 
~1655) 450) 
21 
403| 62 
23) iz 
2622) 532 
190} 36 
~ aes 
~ 263) 114 
7; 21 
29, ~=—4 
2 
202 19 
20 
a 
135) 22 
37 13 
12 19) 
373 15 
6066 wo 1294) 


California 
Colorado 


6| 
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Connecticut 
Delaware 





13 3] 
~ 9g oa 1 
654, 143] 611 
(12 | 
92 6] 38 
24 | 5 
497, 129] 748 
58; 22], 25 
a. ae 2 
138} 42] ~=—:102 
6 | L| 
34 ‘1 2; 
8 | 
64 9] 24 
oa 
7 2| 
19, Bf 6 
— ae ae 
~ ‘412 2). 4 
~ Sa 10, 5&0 
‘1702; 381] 1633) 1 


Connecticuct 
Delaware 











Illinois 


2 | 17] 

4 ~ & 
675) 151) 1610) 
1 214 
30) 13) 246 
10; 44 
548} 129) 1173 
47, 8 193 
1 4 
~100 38| 593 
7 19 

5 : we 

' — 1) 

lili 3 79 
| 20 

* ~~ oy 
Sl eon, ie 73 
14 2 27 
3 3 54 
12 8| 154! 
355 33 


467| 





Indiana 





5| | 
32! | 
1018; 1042 | 
28, 40] 
128, 79 | 
12 4| 
821; 737] 
lll} 46] 
38 
338, 327] 
19 oa 
I 9] 
3 | 
49 3 | 
| 
15 cs 
17\ 46 6] 
i 3 f 
33, 22] 
32) 34] 
2752| 2458 | 


6] 





719 
12 
63} 
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520 


oe 


4 
144 
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Massachusetts 


‘Kentucky 
Louisiana 
Maryland 





Michigan 








Minnesota 





Mississippi 





Montana 





Missouri 





| | 3} 42 66 | 1| | | 9| | 
5! l 1| 28; —-30| i 4 ead | SS ee ee 
495, 377) 635, 657; 1109] 1186) 1115) 328) 1983) 175) 505 
18| 6 10| 9 31] 12) 71 a 
44 26, 106 91; 207) (221; #175; 18; #166; + # «+26; 42 
22) | ee ze ht ee ae a ae oe. 
411 338) 575) 439) 1729] 1516] 899/211; 1425; 247; 427 
«54 31,40} 79]—«262]—104;_~— 57] 13,152; CC 
3 ,. «£ os 8 S&S 2 we oe 
146| 121; «86; ~—Ss«185, 241] +217; +334; 66) 504; 109; 221 
; 15". 1} 6 Sc Jf. wana eae iG 
on. OU a =e Ooa-!.hUmw],lUmhUCUCETCOCUTF LUD 
ce eh ae oo of) ee 
22 5 31 41) 136] «89,59 | 92 16,25 
ie Bn ne Me, i Es UE nal So eee 7 
On ne a i ae a eel 
40)is|tti‘i kl ]CYCSTBYCs“Cié‘iC TCS a 46) #6 at 
a Reh an a ae A oS 3 
20) | «© -«2- eo o-m o 2) —«29 8 «23 
~ 1 0Cé<“‘ !COCOSCOYStC«GO|CSC~C*«éD2kT 2, 8 4 «12 
1316; 920) 1538; 1706, 4112] 3595; 2896)  648/ 4683) 605; 1347 





















Maryland 
Massachusetts 




















NEW COMMERCIAL CAR REGISTRATIONS FOR FIRST 
















































Autocar si Oe a i ce ciate aca ae a _ 
Brockway y Sid ae ne tee ae 1 Dc a 4 32! | 5| eae 2 a ae Po ee 
Chevrolet eae ~ 518; 150/395) 1892) 485 721) 163] 65 651; 745, 171) 1839) -1140| 1161 | 827585) 429) 695) 716| 1217] 1320| 1245) 381; 2122; 219) 550 
Diamond- mes ny | | =m «a wm fF fj fj | mF ehUmMhle hUmLULUGG 13) | 10], 38] 13) 86 yj 92] | 
Dodge ee “37; «13]'~=téis 44 448 64, 104, 6] ___ 36, -17|_—-275| 148} 8: 92] | ___—«CSiAl __3ij__1ni} 108 233 | | 240) 2 ~ 204| 18) 182): 31; 47 
Federal ie en Tee St 25) 2) 8) tL 5s 12) || | 4] Ft 35) | _ 320 39] 76| 37) Ij 35] zy | ~3 
Ford a 263, 128 359) 3044 581/580, 147] 829,679) 157, 1409) 953 _ 840 | | _ 630) 509) 400, 645; 528) 1 1981 | 1782), 1055), 266) 1 1619) | 302) 498 
G.M.G. | 47) _—«3|_—=iaAA, 220) 45 G26] 55] 15] 18126) 51] G3] G35] | 90] 309] 123) 80] 16] 169] 10). 
“Indiana | lS —sCSSC«i - ey fC a a i4]_ 4 4| ae . ~ 19) [ee 
International | sd T g5] 2 65, 298/131; 154) 47] 110} 108; 49] 670; 383 381 | 175,185) 134 95| 206, 278] = 245) 380, 82 541/127) __ 238 
La France Rep. | 3) ‘ 22| | 6 jj = }; 19 0 ~@836| 4 | | | an a a 6| oe ee | 
Mack — eee a tan.) ae 4 38} -- 2 6) | 44 11 9] 4 10} 2) 6 36, 6 a) 8) 25) 2; 5] 8 
Pierce-Arrow | | | | 2 ca aoe _ 7 l l ae | 2) os l Pa oe 
Reo ~ {1838 222) 19) 75] 2 iz, i} sBiSti«é*SSA|SC ss 18; —S«o25j 633/50] 149] 100) 65 ij 105; 16, aT 
Sterling $™.( #+| | | @ Jf ft J _ |, an ee a. ff «+ -.. 2. oe. | 9 Poi ad 
Stewart | 11 Cane. 2 ae a ee ~~ 3 Ci a , 3g aq 4a) + [ae 
‘Studebaker ff = — g 3) 275 “a 24 . 20; a a - 85 86 4if 1B ___ 51 ay 3a 21 50] 84) 58) 3} 48) 6 8 
White | 2 44a} ay 54 2 3,88 1) 15) 1| 3 
Willys-Overland | 2 15 19 162 | 4 5 3 57 41; 26 | 19 22) 8} 5 14,23, —Ss«25 2; 29) «10 25 
Miscellaneous = 8 «10, 458] 15 40, 11j «60 1611; 169) 4, 36] 81| SG 2| 24| 47) «632i, |S 
State Totals | 1010 336) 861/ 7011/1411) 1924) 429| 1777, 1703; 432| 5274) 3181 2777] ~—-1891| 1595) 1060) ~_ 1700| 1928) 4664] 4099) 3325, 778| 5122| 731) ~ 1506 
*Five months’ “report. 





N ‘EW COMMERCIAL C! CAR REGISTRATIONS FOR FIRST 













































































: - 

3 2 a 

Make of Truck 2 a = 3 2 5 7 a g 3 E & 

g | 3 $|/ gia] 3 3 | a - | @ 4 

a a = 3 a x 5 Ss 3 5 4 a 

2 | §|/8|s|8 = 2 | 3 s | s 5 
Autocar — foe ee | 16, _ _—a3| | 2 32 5| | l l | 6) 46, 91] 2| ae 
Brockway eres ns . | oo oo. © « . . | 2 =. | ae 
Chevrolet [ 601; 168; 453, 2169; 541) 797/180] 713/805; «196, 2012) 1263) 1289] 908) 670, 497, +732; +781, 1346] 1471| 1406) 468) 
Diamond-T | 1} a - | | 265, 34), 53) 24) 19{ ~~ 10) 14, ia] 4315] S84] 08 
Dodge | 42) 13) 16) 480) 68) aCe 6] 43; 41; +19; 302) 200; 101) 75, ‘S7| 32j | a6] 128j 255] 260 220; ~—«:18| 
Federal os. 27; 33 | 5 13 | 4 ie sj 3 47] TF a aij sy 41 7 4 
Ford |__ 315) 153) 409) 3578) | 64l| 645) __ 162] 914) 766) 198; 1595) 1131). |. 955] 735, ——«650] 458) [681] — 616) 16) 2247] 2035; 1270; 355] 188 
G. M. C. {50,4} 16) 242) 50 | _73) 23] 32; ~—=«dSS}—Ss«aS | S289) ~—=«*248 | 60] 72, +65) _ — 45| 94, 344] «138; 85] S18 
‘Indiana | 2 ce _ i :. = a a a. 10; 123,—S« 7 | 5| ifté‘(i‘idz 1| | 6y 5 6| 1| 
International — | 95,25, 73) 326,143, *:175, SSO] —«115)~—«115) «58 _731| 451 412) 195, 208; 143; 102| 231; 323) 275; 428] 94) 
[a France Rep. | 3|_ | aja] 1 i ae ae ee oe | | = ke a 
Mack | 7 2| 34 4; 42) | 6) | 47 _—‘1a;__‘10| 6| 10) 2] 9) 36, ~70{ 8) 26) 2] 
Pierce-Arrow | “| 2| ; 8 | Se an a ee | | a 2| i| 3| | | 
Reo | 3| 3} 236; 22} 83 | 1lj 24,14 6, «90; SiO} 79 20) 26 8| 33) —«458|~=«i164]—(«105{ S75) 1| 
Sterling Ot RS OS ee ee Kee ee Essel acini ase cepted 
Btewart ; = | a . —s ese a an se | wee ee ee 1| 2 | 
Studebaker [| 20] S| ~Ssi| =< ~—=S2G|,~~=SC| SSS) || | 55) 7; 31; 23) 56] 102; 68) 7 
White = sd] 4 50) iy | ]SCiaSSC,SC«és)Ssi‘i|SSC«é’~CO;é‘sA#Y;SCO*~;‘«S 3] 3] a a a 
Willys-Overland | 2 | | 20, —=«20;~—S=«*a 2; 4 S| 3) +60; ~+«48)+~«30) ~—-20) 23} 8| 6| 15) 27, 25) 2i 
Miscellaneous | i| 10; —3j__—«479 16, -42|—=«sa:AL =SB=] —« a, 179; =a] 38] 88 21) 7 3) 27, ~«52]~—S—69]Ss«i BF 5| 
State Totals 1174) 386! 984) 7995) 1555] 2134) 469] 1945) 1877, 514) 5795) 3743) 3096 2128) 1874) 1207) 1792; 2161) 5237] 4611/ 3810) 974) 





*Six months’ report. 
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IOWA GASOLINE TAX 
INCOME SHOWS DROP 


Des Moines, Oct. 12.—Gasoline tax 
eollections for the first nine months 
in fowa totaled $8,059,854, against 
$9,370,002 for the corresponding 
period in 1931. For September the 























collections totaled 


$1,028,857, com- 


pared with $1,301,220 for Sept. 1931 

Collections for January, May and 
July, this year, were ahead of the 
corresponding months in 1931, but 


for the other 


months. thus far they 


have fallen behind. 








A. C. CHEVROLET ANNOUNCES 


APPOINTMENT OF DIPPEL 
Jersey City, N. J., Oct. 12.—The A. 
C. Chevrolet, Inc., 
business at 861 Bergen Ave. 
shop is in charge of Earl Dippel, 


has opened for 
The 
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who was formerly service manager| manager and Mr. Ambrosino was in 


Chevrolet dealer in Union City. P. 
J. Larkin is president; Larry Am- 
brosino treasurer, They were for- 
merly connected with The Bronx 
Buick Company. Mr. Clarkin was 
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of B. D. L. Motor Car Company|charge of new and used car sales. 
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SIX MONTHS OF 1932 BY MAKES AND STATES 




























































































2 a ae | g s ; 

fi elei iatdl |.| (aida lf, s| 5 3 

piel zl¢i|ele2 E -igigias : BE eile? 
Make of Truck = - @ = £ a S s | Leal = a ¥ = 8 2 = 4 g % 

eis |e lal g = 1S (S8iald lala la lalaisiftiaQgQi. 

Tier eisgiats | eilreisii lis |] &lsis | Fe] ae] e | 2] ea] 2 

Zi/2z2)/4),241/128 | &@ ° |e influ |e} alo] s | & FE }Ee |e | EF] & 
Autocar | 238 | ol. . oe a : 7 | | | 592 
Brockway sf = oat git a ce 237 os eee © Ses 62) 5 z 1 ‘a $ . ap 4 ae 
Chevrolet —*«4| 67) '~=«252| 1435; 149) 3242) 834) 143] 1383| 541) 245) 2670, 186; 338 | 159| 415) 1970) 171) 200; 1065, 395] 392, 1089; 149) 277 36,031 
Diamond-T ~ 3if 138, 2| 216; 6| 2} 23 _ i sy | TQ 9} S| 84] 2; 76 1} 19) ~—«*2~235 
Dodge }10| 23; 248; 11) 722; 59| 19] 256, 49) 41; 624) 30,28] 80) 47 91 13) 31 85, 48] 70; 120 28} 28). ~~ ~~+»5.049 
—— OU ee ae : | 19 7 7 50| 39 4f, 33 9 3 7 é| 3 12 10 658 
Ford | 65| 274; 1154; 157, 3373, 604, 119] 1591, 432, 374, 2532| 249, 224] = 71|_—-:288|_ 1481), 156) 232; 695, 494] 301, 775; 131) ~—214| 33,297 
G. M. C. — | 13; 28) 187) 4 510; 55; 3] 166; 38,42} 271; 50] 16 | 22) 46; S824 8} 90, 51] 386, 76 8| 64, —t~=«S GG 
‘Indiana =~=0 | li; oy a >) | | 3 | | 3| 9 1| s)CtCi|Ct*«C 262 
International [| 16| 35| 313) +43) +1025; = 87; «111 = 461 93; 65, 821|— 4] 23 8795] 442] 47] 88] 138, 5] 8138 43 67| 9,178 
La France-Rep. | 3 é| qc a a: lj 4 3; St«XS —— 
Mack ae “2; 63) #«+»| +304) #&«25). | 33) 2} __125) 4) lf 3} 0), ) 1 9 5| 2 4  #3|  #w 900 
Pierce-Arrow | SM eM Re is ie —“— 
Reo | 2] a4) 22; 2] 258; 9| 44 iol; 4] B88} 8} 84] 8], 8]: aC CYSCSCSSCDCTTWB 
Sterling 8° | #+=| | f.. | 4, See j | wm FF jf ot ee eS 7. |. tf. 
Stewart ae i Ow nk ee . ek. be oe 
Studebaker | 2) #7 «41; #3} 96, 4 Sf 77 7 16) 13) 82 20; 35] | SS 8]SsCSCéSB SC] SS«*aSB7O Am 
White i ee ee ee ee ee ee ee ee ee ee ee ee a) ee ee oe eee ee 7 @ | 4 «156 — 
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F. W. D. DIVIDEND | the outstanding common stock is WELDERS TO MEET Company Building, 10th and Monroe |named branch credit manager in 
Clintonville, Wis., Oct. 12.—Direc- | Paid regularly on April 1 and Octo-| Springfield, Ml., Oct. eet el Streets. | New York city, replacing J. M. Saint, 
its ; ber 1 of each year. Checks were is- | imately 400 welders, mostly gradu- ae ETE | who goes to Syracuse, N. Y., as dis- 

tors of the Four Wheel Drive Auto sued to all aie of record as|ates of the Central Auto-Smith ALL EN TRANSFERRED tnt psc amen 

Company, Ciintonville, Wis., author-| on geptember 26. The company has| Welding School, will gather together | Philadelphia, Pa., Oct. 12.—W. A. —_—_- 

ized the payment of-the semi-an-|no issue of preferred stock and re-|for the third annual reunion, which | Allen, formerly Philadelphia district | CLASSIFIED ADVERTISEMENTS 
nual 3 per cent. cash dividend on | ports no bonded indebetedness what-| will be held Saturday, October 15, |credit manager of the B. F. Good-| IN THE AUTOMOTIVE DAILY 
October 1, 1932. This dividend onjgoever., , in the Central Auto’ Equipment irich' Rubber Company’ has been t' “NEWS BRING RESULTS 
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mountings shown in the lower view 
of figure 9 were designed to cope 
with the greater road irregularities 
that are expected with a six-wheeler. 

The driving mechanism in the 
axles must measure up to the ex- 
treme stress possible, dependng 
upon such condtions as are imposed 
by one or two driving axles, a third 
differential and the torque delivery 
characteristics of the latter 

The brake situation has improved | 
considerably. Much harm was done 
by the early six-wheel movement 
when inadequate or improperly 
matched brakes were used on the 
trailer axle. This essential feature 
has not been entrely overlooked n 
today’s equipment. Equal braking 
all around at the road contact is 
desired, and the mechanical laws 
governing this situation are the 
same as we found in the study of 
driving torque reaction, the only dif- 
ference being in the opposite direc- | 
tion of the forces. 

We all know, from visual inspec- 
tion, that the front wheels “dig in” | 
on braking. That they should not 
can be proved theoretically, but the | 
ideal rigidity is upset far more by 
braking stress than by driving torque | 
because of its greater severity 

[f trucks could accelerate as fast 
as they decelerate we should see the | 
rear wheels digging in as much. We | 
should be thankful that they can- 
not, for we should have to flil up} 
load space with horsepower. Under 
such braking stress, and because of 
the downward frame movement, the 
deflection of the front springs adds 
its quota to the disturbance of over- 
all flexure. We have a resilient sup- 
port under a flexible beam. Since 
this upsetting flexuve is in a differ- 
ent direction for driving than for | 
braking, it would be impossible to | 
offset the bogie unit to suit the one | 
condition, as this would aggravate | 
the trouble for the other. An auto- 
matic compensator is conceivable, | 
but to make it simple and depend- | 
able will be a problem. 

Identical brake equipment on all 
four wheels is not capable of giving 
each wheel equal braking capacity. 
Mack designers seem *to be the only | 
ones, so far, who have appreciated | 
this condition and met it by using! 














AUSTIN M. WOLF 
SIX-WHEEL TRUCKS 


}adjacent dual tires, its elimination, 


| base and consequently the turning 
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a large Westinghouse air-brake 
chamber to actuate the camshafts 
of the forward-wheel brakes and a 
smaller chamber at the rear, where 
less traction is available. 

While very little scuffling between | 
corresponding fore and aft rear 
tires occurs when making a turn, 
amounting to even less than on 


if possible without involving com- 
plication, is desirable, because the 
steering ability of the vehicles prob- 
ably would be mproved. The cross 
radius-rods in the Sterling con- 
struction are provided with springs 
sufficiently flexible to allow the 
wheels to track when making a 
turn. The Trucktor attachment, 
figure 8, also provides this tracking 
feature. The connections of the 
bogie unit to the frame can be made 
to allow relative lateral displace- 
ment of the axles by placing the 
connections so as t» be inclined to 
the longitudinal axis of the frame 
instead of parallel. All of these 
methods shorten the effective wheel- 


radius. 

An essential when __ traveling 
straight ahead is that the two axles 
be parallel. When one or two 
springs are used at the side to tie 


the axles together, their deflection 
increases or shortens the _ bogie 
wheel base. Therefore the truck 


must be loaded evenly in a trans- 
verse direction so that the axles 
will be parallel. Spring deflection 
at one side, from a road obstacle 
for instance, gives a similar effect. 
One compensating feature of this 
construction is.that, if the distance 
increases, centrifugal force in 
going around a turn gives the unit 
a tracking effect. However, con- 
structional, road, speed and other 
variables makes its utilization prac- 
tically impossible. 

In placing the mechanism of the 
bogie unit under the truck, space for 
equipment is sometimes very 
cramped or entirely omitted. This 
point should not be overlooked. 
Other constructions have been en- 
gineered to avoid any such conflict. 
The installation of a direct-acting 
hoist with vertical cylinders, for ex- 
ample, is impossible without making 
minor alterations to the bogie. If 









| trailer are not competitors; each has 


the cylinders have room, sometimes 
not enough space is avaliable for the 
plunger ends to travel in an arc 
about the rear hinge, so installing 
auxiliary arms becomes necessary to 
prevent the swinging of the hoist 
cylinders in their customary path, 
This paper woutd not be complete 
without spiking the fallacy, still 
prevalent in some quarters, that “a 
Vehicle can pull more than it can 
carry.” The difference in first cost 
of the units and in weight distribu- 
tion over the three axles is very little 
when considered on an equal-payload 


basis. This is easily checked by 
comparing comparable current 
equipment. When equal peerform- 


ance is to be obtained there can be 
no difference. On an unequal basis, 
the excessive semi-trailer gross load 
places an undue burden on the en- 
gine. An undersized, overloaded en- 
gine furnishes no logical or funda- 
mental basis of comparison but is 
only its worst enemy, to the detri- 
ment of the engine builder and the 
befuddled operator. Builders of four 
or six-wheel trucks would not tol- 
erate such a misproportioned vehi- 
cle, even though it can be built. 
The six-wheeler and the semi-| 





its own field of usefulness. The 
choice of either depends on such 
items as loading time and facilities, 
the use of one tractor with several 
semi-trailers, special-body length, 
maneuvering ability under certain 
conditions, legislation favoring one 
type over the other, and so forth. If 
the operator will carefully consider 
his particular requirements and in- 
sist upon equal operating perfor- 
mance, either type of vehicle will 
do the work. However local condi- 
tions will dictate the type. 

One point in favor of the six- 
wheeler over the semi-trailer is its! 
Stability. No danger of “jack-knif- | 
ing” exists, and the truck has greater | 
inherent stability on icy and 
crowned roads. Considerable work} 
has been done to improve these con- | 
ditions’ on the semi-trailer, but a 
number of problems still remain to 
be solved to make it as safe for high- 
speed work as the unit vehicle, 


SIX-WHEEL-DRIVE TRUCKS 


Six-wheel-drive trucks are not ex- 
pected to be produced in quantity, 
but a demand for them will arise 
where extremely bad terrian must 
be traversed. The present status of 
this type of vehicle is due entirely 
to the pioneering work done by the 
Army at Camp Holabird under the 
able leadership of Col. E. S. Stayer. 
The industry owes him a consider- 
able debt of gratitude for his vision 


(Continued on Page 12) ' 
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Restrictive Legislation Forcing 









Many Changes in Truck Design 


(Co..tinued 


four-wheel vehicle. The present 
situation is highly complicated for 
interstate operation, due to a va- 
riety of interpretations on the spac- 
ing of axles, gross vehicle weights, 
axle loads and the “L” plus for- 
mula, “L” meaning the distance 
from the first to the last axle. 
Manufacturers and operators are 
forced to fit their transportation 
tools to legal regulations. Our, in- 
dustry is threatened with even 
greater complications since open 
warfare has been declared by the 
railroads against highway trans- 
portation. Not only must we be 
prepared to meet attempts to place 
additional burdens on our industry 
through higher license taxes, public 
carrier permit fees, ton-mile taxes, 
gross revenue taxes, higher gaso- 
line taxes, county and municipal 
privilege taxes, personal property 
tax, but most stringent regulations 
will be proposed in the 1933 legis- 
lative sessions for further restric- 


fron. Page 6) 


tions on sizes and weights affecting 
not only the design but also the 
earning capacity of commercial 
vehicles. In some states, such as 
Texas and Kentucky, operators had 
to face losses amounting to millions 
of dollars worth of trucks, the oper- 
ation of which had to be discon- 
tinued due to enactment of new 
laws. 

We are in full accord with the 
United States Bureau of Public 
Roads and other national associ- 
ations that a uniform vehicle code 
should be recommended to our state 
legislatures to stabilize design and 
operating practice. Unless uniform 
regulations are eventually adopted, 
the enforcement of our state laws 
will require an innumerable force 
of police officers increasing present 
burdens of taxation and diverting a 
good share of the motor taxes for 
enforcement of impractical laws 
rather than conserve these funds 
for construction and maintenance 
of highways. 





Show Rules Changed 
For 1933 Exhibitions 


(Continued from Page 1) 


carpet and study the mechanism of 
an automobile from the bottom will 
have an opportunity to do so. For 
those who do not, the car will be 


brought up more effectively into the | 


line of normal vision, a_ circum- 
stance which gives the disigning en- 
gineer more latitude than he previ- 
ously has had. 

While the show will have a co- 


| hesive decorative motif, as in the 


past, the attractiveness of indi- 
vidual “sets” ‘vill be enhanced by 
the fact that exhibitors will be al- 
lowed to equip their individual 
spaces with their own rugs and 
special furnishings. 

There is even going to be a bit of 
comedy in connection with the 
coming motor shows. It will be of- 
fered in the guise of pioneer motor 
car advertising. These exhibits of 
art and antique text will include 
the very first advertisements of 


many of the companies. There will 
also be a comprehensive exhibit of 
the paintings used in car, truck and 
accessory advertising. , 

| — 

WAUKESHA DEFICIT 

| Waukesha, Wis., Oct. 12.—The an- 
nual report of Waukesha Motors 
shows a deficit of $485,142 from op- 


| 
a during the fiscal year ended 





July 31, 1932. This compares to net 
profit of $376,209, or $3.76 a share, 
in the 1931 period. This losss for 
this year figures out at the rate of 
$4.85 per common stock share. The 
balance sheet shows a strong finan- 
cial condition, with cash of $505,511 
and $2,471,000 surplus at the end of 
the year. Current liabilities were 
only $88,232 and current assets 
$2,233,847. The company has been 
paying at the rate of $2 annually 
on its 100,000 shares of common. 





ommercial Car Registration Statistics, September, 1932 


Returns for Today: Deiaware, Florida, Georgia, Maryland, Michigan, Minnesota, North Carolina, Rhode Island, South Carolina, South Dakota, 
Utah, West Virginia and Wisconsin. 


In this table, 15 states. 
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Variation Gauge 
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In many industries manufacturers 
have had difficulty in measuring 


changes in the physical character. | 


istics of materials during processing, 


er before shipment and after re- 
ceipt. 

Toledo Precision Devices, Inc., has 
developed the Toledo variation 
auto-gauge, which has many appli- 
cations in various fields, as it is de- 
signed to measure and indicate the 


increase or loss cf any physica! 
property in any material. Increases 
or decreases in elasticity, specific 


gravity or moisture are quickly 
shown. It will determine the per- 
centage of volatiles which can be 
driven out of the material] in ques- 








* 


tion. It will be of great help in 
measuring the elasticity of rubber. 

This device can be furnished with 
any chart needed, with calibrations 
in per cent., elasticity, specific grav- 
ity, pounds and ounces. Any special 
commodity container can be sup- 
plied. The weight of the containers 


Production -- Engineering 
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TEST CLAMPS 


The Trico Fuse 
Company of Milwaukee has recently 
placed on the market a complete 
line of test clamps. 

These test clamps have 
pecially designed for 
ing work, although they can be 
used for general applications, such 
as making temporary connections, 
battery charging, signal inspecting, 
meter and motor testing and other 
shop and laboratory tests. 

The jaws are actuated by the 
turning of a molded know. All metal 
parts are cadmium plated to resist 
rust and acid. 

The Kliplok test clamps are made 
jin four sizes rated 0-30 amp., 30-75 
}amp., 75-150 amp. and 150-300 amp. 


| BONNEY WRENCH 


Bonney Forge and Tool Works has 
recently placed on the market a 
double offset wrench, No. D2531, for 
adjusting rear motor support upon 
bolts for 1932 Chevrolets. 


The double effect is at the correct 
angie to clear obstructions and facil- | 


been es- 
accurate 


used can be tared out. Two sizes |tate adjustments, It has a ;%-inch 
are available: for samples from two | qouble hexagonal opening and is ten 
ounces to three pounds and for | inches in length over all. Made of 
samples from four ounces to six|chrome-vanadium steel. chrome 
| Pouncs. In some cases, no samples plated. List price, $1.50. Dealers’ 
lare necessary, as the operation is 


|carried out by a weight submerged 
|in the liquid to be tested. For such 
| operations any weight desired to be 
|} suspended in a liquid can be fur- 
nished. 


New Red Head Heater 


SOO a eee 





Seer cegrenrenenonereretessserr, 


Associated Parts, Inc., manufec- 
turers of Red Head heaters and AP | 
mofflers, has introduced a new Ked 
Head de luxe hot water heater. 

The de luxe heater is overs:ze 
throughout. The hoitesi spot on the 
radiator core, the cenier, is leit un- 
obstructed by supports. Downdraft 
fins, which send the heat down 
away from the dash, are designed to 
insure more efficient heating. Aero- 
dynamic tubes, which present less 
resistance to the air and hence a 
greater heating surface to it, 
used throughout. A new motor with 
oilless bearings and a larger fan of | 
new design drives the air through | 
all sections cf the radiator. 

The motor consumes less than 
three amperes of current and will 
give efficient service indefinitely | 
without attention, it is claimed. A| 
thirty-speed switch gives any choice 
of heat that the ewner may want. Ii 
is very compact, occupying compara- 
lively small space and weighs onl) 
seventeen pounds. The die cast face 
plate and the deflectors are satin 
finished, while the panels in the de- 
flectors are in the new metex effect, 
which resembles site. 


are 





bi il 





|met price, $1. 

No. 68 6A offset wrench is de- 
signed especially for making adjust- 
/ments on 1932 Chevrolet rear motor 
support lower bolts. It has a 54-inch 


double-hexagonal opening. an overall | 


length of nine inches, and is made 
of chrome-vanadium steel, chrome 
plated 


| MOULDED BUMPER PADS 


i} molded bumper 


A new automotive accessory is 
announced by the Fowler and Union 
Horse Nail Company of 
This company 


has developeu 


pads, made of rub- 
ber, which are bolted to the bumpers, 


using the regular bumper bolts, and 


!a set of four pads may be attached 


| 
in a few 


|; They 


| 


minutes. 

are made for the Ford, 
. Plymouth and other cars. 
designed to eliminate 


They 
Chevrolet 
are 


| marring and scratching of bumpers | 


claimed to be 
factor. They will be sold 
distributors and jobbers, 
in colors to match bodies 


and are 
safety 

through 
ana come 


an important 


HOFFMAN URGES ASH TRAYS 
IN CARS TO PREVENT FIRES 
Trenton, N. J., Oct. 12.—New Jer- 
sey motorists were today urged by 
Harold G. Hoffman, commissioner 
of motor vehicles, to install ash 
trays in their cars. Careless use of 
matches and smoking materials 
result in forest fire damage, he says. 
Tossing lighted cigarettes and cigars 


into a receptacle instead of upon) 
the roadside, he added. would ma- 
terially reduce the number of forest | 
___‘and brush fires. 


Opening Die Screw Plate 


} 





The Russell Manufacturing Com- 
pany, Greenfield, Mass., is placing | 
screw plate. 

The dies are opened or closed by 
a single movement of the lever on 
the side of the stock. 


|on_the market a new opening die|to cut another thread. 
| 
three 


When 4| the 


the 


reversing of the lever closes 


| die exactly to the again ready | 

There are 
claimed 
Time | 


s1ze 


advantages 
for the use of these dies: 
usually wasted in running back over 
finished thread is saved; the 


marked 


thread has been cut to the required | marring or stripping of the threads | 
caused by chips crowding into the] 


length. the operator pushes the | 
lever, thus throwing the dies open | 
clear of the thread and the whole 


tool is quickly lifted off the finished | as 
work the! causes much 


work. When free of the 


die teeth in turning back is avoided 


and the life of the die is lengthened, | 


turning back 
weal 


over the thread | 
of the dies. 


Manufacturing | 


test- | 


Buffalo. | 


jto keep the cost as low as possible, 
| made 


| that 


| fected. 


'$2 to $29. 
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Make Your 
Next Trip 
By Plane 


— LEARN TO 


| Fr 


The plane you will 
eventually buy” 


STINSON 


Four-passenger cabin 
planes $4595 to $5595 
f.o.b. Wayne, Michigan. 





ee 


| NEW PECO TIRE 
GROOVER 


| 





The Peco Tire Groover, built by 
the Peco Manufacturing Company, | 
is a good size, tubular frame appa- | 
ratus which takes tires, on the 
| wheel or rim, up te 38x8'; inches: 
or, with the aid of a special attach- 
ment, deflated tires may be re- 
| grooved. The machine is portable, 
weighing about 106 pounds. 

The tire is very easily slipped into 
the meahine and is revolved by 
turning the handle. Self-guiding 
rollers keep the tire in alignment. | 
In one revolution an accurate groove | 
is cut in the tread by a blade that 
is adjustable for position and depth 


WATERS ORGANIZES 
NEW FINANCE COMPANY 


San Francisco, Oct. 12.—A new 
motor car finance company, capi- 
talized at $1,000,000, was announced 
here recently by James F. Waters. 


Automobile Distributors: 
Next 
the factory—or want to make 
a quick swing around the ter- 
ritory to call on dealers—Go 
By Use Stinson Air 
Cab Service. 


time you are going to 


Plane. 


It is the cleaner, more com- 
fortable and 
Combine business with 


much quicker 
way. 
pleasure. 


Learn to Fly as You Ride. 


| Northern California distributor of |Get both services for the cost 
De Soto and Plymouth motor cars. | f Any 7 | 
Waters is president of the con- Os one. ay Borme pores 
cern; William Lockhart, former San can fly a Stinson the first time 
Francisco banker, is manager and ° . : T 
secretary, and William Waters is|* pilot takes him up. The 
treasurer, operator will teach you to 
The company is known as _ the . } ; 
a a av 2 > plane, while yo 
James F. Waters Securities Cor- navigate = plane, ; ile yee 
poration. Headquarters for the are using it for a business trip. 


company are maintained at Geary 
and Van Ness Avenue, San Fran-| The Stinson plane will 
cisco. ae : 2 br 
Waters asserted that the new firm transport one, two or tree 
would be chiefly concerned with | passengers and pilot, with bag- 
financing new and used motor cars oe 
for De Soto and Plymouth dealers hase. 
in all sections of Northern Califor- 
| nia. 
For complete information 


TIME PAYMENT PLAN on low cost flight instruction 
ANNOUNCED BY ALLEN ,,,,4 call the 


Stinson Air Cab Operator in 


air taxi travel, 


The Allen Electric and Equipment 
| Company, of Kalamazoo, Mich., an- 
|nounce its adoption of a new time 
| payment plan, by which the instal}- 
ments are handled through the use 
of addressed and stamped envelopes, 
one for each remittance, 

Allen states that the financing is 
done by its Gwn company, in order 


your city, or write the Secre- 


tary, 





STINSON AIR CAB 
OPERATORS ASSN. 


Wayne, Michigan 


and to avoid collections | 
through banks, maintaining 
in this way the purchaser's | 
credit at his bank, and with his 


other sources of supply, is unat- 


having 


Purchases of from $49 to $1,500 
are financed in this way, with down 
payments ranging from $10 to $290. 
and with weekly payments of from 


LOUIS H. PERLMAN DIES 
New York, Oct. 12.—Louis Henry 
Perlman, inventor and manufac- 





Sow, ——— a 


turer, at one time head of the 

$8,000,000 Perlman Rim Corpora- 

tion, died yesterday in Flushing | ,,. _ 3 . : 

Hospital. He was seventy years old i HIS EMBLEM Ss your pro- 
and had been in retirement about| fection., Be sure it is on the 
ten years. After a ten-year fight, | plane you hire for air taxi 


his claims regarding his invention 
of a demountable automobile rim 
were finally aJlowed by the Federal] | 
Patent Office. 


\trips and flight instruction. 

















MANY ‘IMPOSSIBLE’ PARTS 
ARE NOW DIE CAST 


(Continued from Page 5) 


57.00—59.00 or templets for the detection of in- 


BOOST secscccceccssece 

Zinc (see boeeeebeseeeees 49.00 ey accuracies. 

ee weMetee én ters oe Uniformity is obtained by abso- 
Lead eee" 0.75 max. |lute uniformity of alloys, by tem- 


Manganese 0.25 max. | perature control, by maintaining 
In pressure-die-cast condition this! yniform conditions during the cast- 
alloy will show the following physi- ing process, by weighing each cast- 


cal properties: .. | Tensile strength, lb, per sq. in., 

" : ' | 

Tensile strength, lb. per sq. iN.,| 99 999—95.000 

5 n__75 Of | aa a ‘ ® 
65,000—75,000. ee Yield point, lb. per sq. in., 68,000 

Yield point, lb. Ber sq. in, 35,000—| __79 9909. 
40,000. ; |} Elongation, per cent. in 2 in., 

Elongation, per cent. in 2 in.,/ 19 97 

S wr | : : ° 
15—20 | Reduction of area, per cent., 
os saleciiletiainitecinetaaivia 

Tin Lead Zine Alum. Copper 

Maximum weight of casting, Ib 3 ‘ 10 15 24 10 d 
Minimum wall thickness, large casting, in 1/16 1/16 1/16 0.085 0.125 
Minimum wall thickness, small casting, in. *1/32 1/32 0.035 0.050 0.050 
Variations from drawing dimensions per 

inch of diameter or length, in : *0.001 “0.001 *0.001 *0.002 *0.003 
Cast threads, min. no. per in. external... 32 32 24 20 10 
Cast threads, min. no. per in. internal.... #32 732 +24 None None 
Cast holes, min., diameter, in 0.031 0.031 9.031 3/32 3/16 
Drait per inch of length or meter of 

cores, in. . ‘ None None 0.003 0.015 0.020 
Draft per inch of length or diameter of 

side walls, in 00005 0.0005 9.005 0.010 9.020 
_ = 

*Depends on conditions. fWhere cheaper than tapping 
Reduction of area, per cent.,o— A eT 


15—20 
Brinell hardness, 130—1409. 
Weight, lb. per cu. in., 0.303. 
‘Brastil” is a copper-silicon-zinc | ne ee ; 
alloy with a minimum of 81 per cent | and is easily machined. 
copper and has the following physi-| CASTING LIMITS OF TYPICAL 
cal properties: | DIE-CASTING ALLOYS 
DIE-CASTING METHODS The casting limits of typical die- 
The tin, lead, magnesium, and| casting allows are as follows: 
zine alloys are usually cast on what | ing for the detection of any variance 
is termed a plunger machine. jand by extreme care in the process 
Aluminum die castings cannot be|of cleaning. As uniformity makes 
made commercially on the plunger- 
type machine, Aluminum has a ten-| 
dency to dissolve or wash away the | adhered to. 
ferrous metals of which the pump A fundamental 
is constructed, thus altering the pis-| using die castings instead of 


Brinell hardness, 160—180. 
Brastil is highly resistant to cor- 
rosion, has good bearing qualities, 


advantage of 
ma- 


; " A | 
ton fit and reducing the pressure.| chined parts is in eliminating the 
Oxides of aluminum also form, bind- many machining operations. This 
ing the piston. From 4(0 to 500/ holds true irrespective of the metal 


pound per sp. in. of air pressure is 
generally used to force the molten | itself in die castings is inconsider- 
metal into the die cavity. able in relation to the total savings 
Neither of the machines described } effected by die casting instead of 
can be used for the die casting of | employing the expensive machining 
brass or the copper-base alloys. Brass| necessary for intricate and accur- 
does not lend itself to being pumped | ate parts. 
by a plunger, nor can it be handled} achine construction frequently 
by a gooseneck. Brass when die cast | cans for the riveting of a part to a 
is handled in small charges and is die casting. In a number of cases 
forced into the die at unusual speed riveting studs can readily be cast 
and pressure. Where zinc is cast at directly into the piece at practically 
pressure ot 800 to 1,000 pounds per no extra cost, and yet quite a sav- 
Sp. in. and aluminum at 400 to 500! ing can be effected. Besides this, 
pounds per sq. in., brass is cast at 8} 4 head might not harmonize with 
pressure of about 20,000 pounds per | the design of a finished surface, and 


or alloy cast. The cost of the metal 


Sq. in. by die casting the rivet in one piece 

STEELS THAT ARE USED FOR} with the casting the head does not 
THE DIES show at all. 

The difficulties in die-casting Internal gears are often more 

practice increase with advancing | desirable than spur gears, but less 


frequently used, due to the prevail- 
ing impression in machine-cut gear 
practice that internal gears cost 
more to cut and mount than ordi- 
nary spur gears of the same size. 
While there is a wide differential 
under the usual machine methods, 
this is not true when these gears 
are die cast. 

Teeth are cast integral with the 
shoulder, insuring a stronger tooth 
construction. Dowels and dowel 
holes can be cast with considerable 
taper, if desired, and with dowels 
integral. In designing a train 
gears it is often desirable to mark 
certain teeth to insure proper as- 
sembly. A die-cast gear can readily 
have an arrow cast for the teeth 
to be meshed, and once the proper 
position is determined, all subse- 
quent die castings will bear this 
mark at the same place and will 
therefore insure correct assembly. 
Assembly time is thus saved at no 
extra die-casting cost. 

Aside from a mechanical advan- 
tage and low cost, other important 
factors that die castings offer are 
appearance, style and designs of un- 
limited quantity. 

A prominent artist, asked why he 
had incorporated minute detail in 
an automobile radiator cap that 
could hardly be seen a yard away, 
replied that his object was psycho- 
logical. Upon close inspection the 
fine engraving and ornamentation 
would register in the prospective 
buyer’s mind an impression of thor- 
s . oughness and attention to detail, 

Accuracy is obtained by the proper | which in turn would reflect favor- 
calculation of shrinkages, by the ably upon the product.- Fine en- 
accurate construction of the die,| raving and intricate detail can 
by temperature control of the die| easily be incorporated in die cast- 
@s well as the alloy, anc by a sys-/ing, and the only extra cost in- 
tem of continuous checking by gages! yolved is in the die. 


melting and casting temperatures of 
the alloys used. The life of die- 
casting dies varies with the temper- 
atures used. For instance, ties for 
lead-base and zinc-base alloys hav- 
ing casting temperatures not in ex- 
cess of 800 F. may be made of 
ordinary machine steel without heai 
treatment, which will last almost in- 
defiifitely. For aluminum-base al- 
loys with casting temperatures 
around 1,300 F., the greater heat ab- 
sorbtion makes it necessary to use a 
high-grade alloy-steel ,composition 
for the dies. Furthermore, a proper 
heat treatment of the alloy-steel die 
is essential in order to obtain a life 
oft 200.000 castings. Brasses and 
bronzes having casting tempera- 
tures still higher and greater heat- 
absorbtion values, naturally cause 
more dificulties than aluminum. Die 
failures are due t® the formation of 
heat or thermal fatigue cracks. 
QUALITY IN DIE CASTING 

The fundamental factors of qual- 
ity in satisfactory die casting are 
strength, accuracy and uniformity. 

Strength is cbtained by the proper 
designing of the part to be die cast, 
by using only the best raw materials 
in the alloys, by alloying under the 
strict supervision of chemists and 
metallurgists, by protecting against 
segregations in the process of cast- 
ing, by producing a casting that is 
closely grained, and by eliminating 
Casting defects. All these points 
must be carefully guarded for 
strength in a casting. 





for interchangeability of parts, the | 
points enumerated must be rigidly | 


» 

















TRENTON PLANTS GAIN 

Trenton, N. J., Oct. 12—Several of 
Trenton’s small industries have, 
within the past few months, experi- 
enced an encouraging improvement 
in business. This is indicated by re- 
ports and figures filed with the 
Trenton Chamber of Commerce and 
is regarded as a hopeful sign of a 
return to normal conditions here. 
It is in the small concerns, economic 
experts asserts, that the pick-up in 
the business and industrial world 
will first assert itself. 

Between January and August of 
this year, 24 of Trenton’s retail 
stores that regularity report to the 
Federal Reserve System had an im- 
provement of at least 3 per cent., the 
Chamber cf Commerce announces, 
In January, 1932, retail sales were 
27.1 per cent. of January, 1931. In 
May, however, a slight increase was 
noted and the reports shows that 
May sales were 26.2 per cent. off. 
With August this was decreased to 
24.1 per cent. an improvement of 3 
per cent, in eight months. This 
seems to indicate a gradual bright- 
ening up in the retail field. 


FRIGIDAIRE SALES GAIN 


New York, Oct. 12.—A 43 per cent. | 


increase in unit sales and 28 per 
cent. increase in net dollar volume 
of household sales nationally for 
September over August is reported 
by Frigidaire Corporation, a sub- 
sidiary of General Motors. 


ARKANSAS IMPROVEMENT 

Little Rock, Oct. 12.—Greatest, 
improvement in Arkansas labor 
situation in two years was shown 
in September, which had a gain of 
3.5 per cent. in employment and 
5.4 per cent. in pay rolls, the com- 
missioner of labor reported. The 
improvement trend was shown in 
reports by 447 business establish- 
ments, 


ON FULL TIME 
North Wilkesboro, N. C., Oct. 12. 
—The Wilkes Hosiery Mills Com- 
pany is operating on a full-time 
schedule with both day and night 
shifts. More than 550 employees 
are now on the pay roll. 


the 
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SIX-WHEEL TRUCKS 





(Continued from Page 10) 


and excellent engineering judgment 
in working out the problems encoun- 
tered in both the six-wheel and 


four-wheel-drive vehicles of the six- 
wheel type. The industry has bene- 
{ited considerably from his devel- 
opments and pioneering, one in- 
stance being the through-drive dou- 
ble-reduction method. 

Some years ago Colonel Stayer 
predicted that the major portion of 
military transport would drive on 
every wheel provided on the chassis. 
He has daecided that six-wheeler 
having any dead rear axle decidedly 
had no place in military activities 
and that one with a dead front axle 
was limited mainly to improved 
roads, 


The ability of these army trucks | 


to perform under the most adverse 
conditions is remarkable. The 7%4- 
|ton, six-wheel-drive chassis has 
|transported 10 tons of payload up a 
/65 per cent. grade towing a 4-ton 
gun. The 10-ton chassis has trav- 
ersed the most hazardous terrain, 
transporting an 1l-ton payload and 
towing a 13-ton gun. Every multi- 
wheel-drive job equipped with front- 
wheel drive has been called upon to 
readily negotiate a 65 per cent. 
grade. The army has conclusively 
demonstrated that the addition of 
front-wheel drive to six-wheelers 
adds a good 50 per cent. to the abil- 
lity of the truck. A 2-ton six-wheeler 


was produced. The driving mechan- 
ism can be readily engaged at will 
at practically any vehicle speed. 
This vehicle easily negotiates the 65 
}per cent. test hill as a sia-wheel 
drive. No comparable ability as a 
four-wheel drive could be obtained. 
Over bad going, as a quadri drive, 
the truck fails to traverse terrain 
easily covered as a six-wheel-drive 
vehicle. 

Engine sizes are naturally larger 





havi selective front-wheel drive , 
ne Se |for which they are best adapted. 





being stepped up to give higher road 
speeds to long-distince trucks, At 
Camp Holabird, the Quartermaster 
Corps is endeavoring to provide 
about 70-pound rim pull in high 
gear. A combination transmis..cn 
and transfer case has been devel< 
oped that employs three shafts and 
has no more than two tooth con« 


tacts in any forward speed. Low-« 
gear ratios in the 2-ton group range 
around 45:1, In the heavier models, 
ratios around 100:1 have been found 
satisfactory for all-round operation. 
Deep frame sections of heat-treated 
chromium-nickel steel are used, and 


| follow standard construction except 


in one instance. 

As a result of the Army’s activi- 
ties, several truck manufacturers 
are now in production on six-wheel- 
drive trucks, The Wisconsin Axle 
Company has developed a line of 
front and rear driving axles pro- 
viding interchangeability of many of 
the vital parts. Rzeppa joints are 
used on the front axles. One of the 
latest Wisconsin designs [Is shown 
in Figure 10. 

CONCLUSION 

The six-wheel truck will 
permanent type. In its various 
forms it can cope with a great 
variety of operating conditions. The 
different general types are not com- 
petitive, but individually fill fields 


be a 


These fields should be clearly recog- 
nized so that the six-wheeler will 
not be condemned because of mis- 
application. 

The six-wheeler is not perfected; 
much remains to be done, as with 
most other automotive units. How- 
ever, it has taken its place in the 
modern transportation field and is 
making creditable history for itself. 


(Friday’s issue of A. D. N. will 


contain discussions of Mr. Wolf's 
paper.—Ed.) 


in army trucks than in similar com- 
mercial models, although these are 


He was homely and sloppy and he didn’t have one 
personal feature to attract, but what a paper he 
represented; was IT’ handsome! But many an 
advertiser didn’t use the sheet, because they were 
judging the man and not what they were going to 
advertise in. 


—Which is a gentle criticism of some advertisers 
who have been buying trade media for many years 
without giving careful study to what is in those 
papers—what they are bought for by subscribers, 
what subscribers pay for them. Hence such 
answers as these: “Oh, I like it myself” (when he 
wants to reach a totally different field than him- 
self). “Well I’ve done it for years” without consid- 
ering there might be a better way. “Well, Tom 
is such a nice salesman.” And so on through the 
list. 

When you want to know how good a paper is as 
an advertising medium, find out how good it is 
editorially. A paper IS its editorial contents. 
When one news medium prints more news, pub- 
lishes it faster, provides better service generally 
than another, then it is a better paper. 

Match Automotive Daily News against any siim- 
ilaf paper in the industry on a bee: of news 
service rendered to subscribers. 
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